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Mutual Bichromates have maintained their 
position as quality standards in the tanning in- 
dustry since the fundamental principles of 
chrome tanning were discovered about one 
hundred years ago. 

For tanners who prefer the convenience of a 
prepared one-bath tan we supply Koreon, but, 


for those who make their own tan, Mutual 
Sodium Bichromate—granular or solution—has 
an especial appeal. 

Whether you use a prepared one-bath tan or 
make your own liquor it will pay you to come 
to Mutual—long regarded as “headquarters” 
for chromium chemicals of the highest quality. 


MUTUAL CHEMICAL COMPANY OF AMERICA 


270 Madison Avenue, New York 16, N. Y. 


KOREON SODIUM BICHROMATE POTASSIUM BICHROMATE 




















DREW LEATHER OILS 


A complete line, resulting from 40 








years’ experience in distilling, fractionating 


and esterifying various oils and their 





derivatives. DREW offers fine leather oils 
for every step in processing all types 


of leather. Write for free catalog. 


LEATHER OILS DIVISION 


E. F. DREW & CO., INC. 


15 East 26th St., New York 10, N.Y. 
CHICAGO «+ PHILADELPHIA « BOSTON 
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ALUM STABLE OILS 
SYNTHETIC ESTERS 
SULFATED OILS 
SUEDE OILS 
POTASH SOAPS 
TANNING OILS 
PREPARED FAT LIQUORS 
PLASTICIZERS 


CONDITIONED RAW OILS 
STUFFING COMPOUNDS 
DEGREASING AGENTS 
WETTING AGENTS 
PENETRATING AGENTS 
SYNTHETIC NEATSFOOT 
NEOPALS ; 
HYGROSCOPIC AGENTS 




















Get Away 
from Your 


Desk... 


but stay 
on the job! 


Did the doctor ever tell you 
you should relax more . . . and 
did you say, under your breath, 
“Yeah, but who's going to do 
my work?” 


Why not do both? Why not 
get away from your desk for a 
few minutes every day but still 
stay on the job? 


Take time off to laugh—that's 
the greatest relaxer in the world 
—and here’s how you do it: Get 
a copy of “Shoeman’s Holiday” 
at $1.50 (soft cover) or $2.50 
for the hard cover. 


Keep it on your desk. It'll give 
you the daily “breather” you 
ought to have and help you see 
the lighter side of shoe business. 


Save doctor bills. Order your 
“Shoeman’s Holiday” today — 
the book that makes business 
easier. 


‘$s 
goes ide) 
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The Rumpf Publishing Co. 
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Coming Events 





Nov. 15-18, 1953—Semi-annual Parker 
House Shoe Show. Showing of spring and 
summer 1954 lines to New England shoe 
buyers. Sponsored by Boston Shoe Travel- 
ers Association. Parker House, Boston. 


Nov. 29-Dec. 3, 1953—Popular Price Shoe 
Show of America showing of footwear for 
Spring and Summer 1954. Sponsored by 
National Association of Shoe Chain Stores 
and New England Shoe and Leather Asso 
ciation. Hotels New Yorker and McAlpin. 
New York City. 


Feb. 14-16, 1954—Factory Management 
Conference. Sponsored by National Shoe 
Manufacturers Association. Netherlands 
Plaza Hotel. Cincinnati. O. 


February 27-March 2, 1954—Allied Shoe 
Products and Style Exhibit for Fall and 
Winter 1954. Hotel Belmont Plaza, New 
York City. 


March 1-2, 1954—Showing of American 
Leathers for Fall and Winter 1954. Spon- 
sored by Tanners’ Council of America. 
Waldorf-Astoria, New York City. 


April 25-28, 1954—-St. Louis Shoe Show. 
sponsored by St. Louis Shoe Manufacturers 
Association. Leading St. Louis hotels. 


May 10-11, 1954—Annual Spring Meet- 
ing of National Hide Association. Sheraton- 
Cadillac Hotel, Detroit, Mich. 


May 13-14, 1954—Annual Spring Meet. 
ing of Tanners’ Council of America. Bed 
ford Springs Hotel, Bedford, Pa. 


June 7-10, 1954—Annual Convention, 
American Leather Chemists Association. 
Bedford Springs Hotel, Bedford, Pa. 


Aug. 31-Sept. 1, 1954—-Showing of Amer- 
ican Leathers for Spring and Summer 1955. 
Sponsored by Tanners’ Council of America. 
Waldorf-Astoria, New York City. 


Oct. 24-27, 1954—National Shoe Fair. 
Sponsored by National Shoe Manufactur- 
ers and National Shoe Retailers Associa- 
tions. Palmer House and other Chicago 
hotels. 


Oct. 28-30. 1954—Annual Fall Meeting 
of Tanners’ Council of America. Edge- 
water Beach Hotel, Chicago. 
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IS YOUR COMPETITOR 
BETTER INFORMED 
THAN YOU? 


Here’s the plain, simple, unadorned truth about business 
success. We want you to read it carefully because it repre- 
sents the down to earth opinion of outstanding manufac- 
turers and merchandisers, men who know what they’re 
talking about. 





“Business success rests upon correct decisions and these 


can be made only when you are well informed.” 








Notice that there’s nothing in that formula about genius or special gifts and 
talents. It’s simply a matter of keeping informed on events and trends in your 
own business, keeping informed every week of the year so that you are always 
in a position to make the quick, correct decision. 


You can be assured that your most successful competitor knows this well. Now, 
the question is: “Are you as well informed on industry matters as your com- 
petitor?” If you are not, you'd better do something about it in a hurry, and 
the very easiest way to know what has happened, what is happening, and what 
will probably happen in your industry is to read LEATHER & SHOES, the 
business paper for executives and top management. The cost? A mere five 
dollars a year, and this is five dollars that you can’t afford to save. 


We have an awful lot of your competitors on our subscription list. Let’s put you 
there, too. 


RUMPF PUBLISHING CO.. 
300 West Adams St., 
Chicago 6, Ill. 


Enter my subscription to LEATHER & SHOES, the maga- 


zine for shoe and leather industry executives, and bill me. 


To keep well informed l Year $5.00 
2 Years $8.00 
Fill out... Tear out... Mail today = 
: Firm name 
Address 
Position 


Signature 
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Tue recent National Conference of 
Independent Shoe Retailers held in 
Chicago during the National Shoe 
Fair put a flame to one of the most 
explosive issues in shoe business 
today: the independent versus the 
factory-owned shoe store. 

Though this topic had been booted 
around for months, it reached “offi- 
cial” status with the first Conference. 
A maverick shoe retailer, Sam Sulli- 
van, out of Laredo, Texas, came in 
with spurs kicking, coralled several 
hundred interested retailers, and de- 
clared, “Boys, the time has come for 
action.” 

As a result of that day-long con- 
ference, which received a good 
amount of support, both moral and 
material, the “problem” of the inde- 
pendent versus the factory-owned 
shoe store got its more vigorous 
shaking-down since it became a prob- 
lem. And today it stands as the 
most talked-about issue in shoe busi- 
ness. The claims and-counter-claims 
are leaving the nerves’ edges a bit 
raw on both sides. And it looks as 
though it’s going to get worse be- 
fore it gets better—unless some com- 
mon sense is pushed quickly right 
into the middle of the ring where it 
ought to be. 


No Straddling 


Now we, editorially, don’t plan to 
take sides on this sensitive issue. 
Neither do we plan to straddle the 
fence. That’s not our policy. More- 
over, the issue is too important to 
play ring-around-the-Rosie with it. 

We simply believe that both sides 
have a “case.” And the reason the 
issue has swollen into a “problem,” 
we believe, is because neither side 
has taken the time to probe the other’s 
feelings and arguments and tried to 
find a common meeting ground where 
understanding can replace impulsive 
words and actions. 

While the companies with factory- 
owned stores claim, with complete 
justification and fact, that only a 
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Factory-owned shoe stores versus independents: 


angry words, exaggerated statements and public 


washing of dirty linen. There ought to be another 


Conference, but 


THIS CONFERENCE LABELED “PEACE” 


very small percentage of their whole- 
sale business is done through their 
own stores, they’ve overlooked one 
important fact: the independents 
aren't so much concerned with how 
much business the factory-owned 
stores are doing as they are about 
the recent trend toward buying up 
of retail outlets by a few manufac- 
turers. 


Two Basic Issues 


In short, it’s not so much a matter 
of business volume or unit store 
ownership as it is the movement 
toward what is feared might become 
a real ogre of “unfair competition.” 

Also, these independents have 
made a strong point of the “prin- 
ciple” involved in the issue: that a 
manufacturer’s job is to make shoes 
and not to sell them in his own stores 
in competition with independents. 

Thus the whole thing boils down to 
two involved factors: (1) fear of a 
trend in the making (as a result of 
manufacturers’ mergers or purchases 
of retail outlets over the past couple 
of years); (2) violation of a prin- 
ciple of relationship between manu- 
facturer and retailer. 

Some of the independents, on the 
other hand, have tended to paint an 
exaggerated picture of this “threat.” 
For example, one statement that 
factory-owned stores account for 50 
percent of retail shoe business (the 
figure is actually about 12 percent). 
Also, the failure of some independ- 
ents to recognize that in very many 
U. S. industries the factory-owned 
store has long been accepted as a 
natural part of the competitive retail 
structure. 

Now, when the missiles start flying 
betweeu the trenches of the two op- 
posing forces, a no man’s land is 
automatically created. And in the 
middle of it stands not only the rest 
of the industry, but the bewildered 
consumer—both getting hit as inno- 
cent bystanders. It’s the kind of 
stalemate as happened in Korea— 
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when a lot of casualties continued to 
pile up even though a paper truce 
was in effect. 

Well, it seems to us that a step 
toward the solution can be much 
easier than the present tactics prom- 
ise. Fundamentally, there are just 
three manufacturers being cited by 
the Conference group: International, 
Brown and General. Thus, a “team” 
of these three representatives would 
be easy to form. 

On the other hand, the represent- 
atives of the independents are also 
small in number. 

A simple, informal meeting of these 
two groups could easily and quickly 
lead to a mutual, gratifying under- 
standing that could eliminate the 
brickbats. Basically, there are only 
two issues involved, as already men- 
tioned: trend and principle. If the 
facts concerning both of these are 
laid out squarely on the table and 
discussed as an intra-family matter, 
a mutual solution resulting from 
mutual understanding might come 
surprisingly fast. 


Washing Dirty Linen 


Retailers and manufacturers be- 
long to the same family, the shoe 
industry. Neither group wants to 
participate in a public washing of 
dirty linen which ought to be kept 
within the confines of the family 
laundry. 

The individuals and companies in- 
volved in this matter are of excellent 
reputation. They are sound, reason- 
able men. This sets the stage per- 
fectly for a talk-it-over conference. 
One side or the other merely has to 
take the initiative. 

Soft words don’t come from hard 
heads, nor healthy attitudes from ill 
feelings. We’re all for conferences— 
especially those labeled “peace.” And 
that’s just what’s called for here. 


Reprints at nominal costs: Up to 100, 10c 
each; 200-500, 5c each; 1000-3000, 214c each; 
5000 or over, 114c each. 
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For a Cbtwet ‘intitle 


on Leather, Rubber or Synthetics 


®@ Uniform all-over buffing. 
© Superior all-over roughing. This new United machine uses a specially developed 


® Abrasive mileage increased up to air cushion type blanket on a high speed oscillating 
50% and more as compared with 12” buffing roll. It can be fitted for buffing unat- 
other equipment. tached soles and taps of leather, rubber or synthetic. 
© High production as compared with It produces a soft even nap or a coarse rough tex- 
other equipment. ture (suitable for cementing) and gives outstanding 


6 Gia eieticleds of weslebile tilih. production advantages and economies. 
nesses, and soles with reduced For information about the new WA Buffing 
shanks and similar limited varia- Machine — Model A, get in touch with your Umted 


tions, can be readily processed. branch office. 


UNITED SHOE MACHINERY CORPORATION 
BOSTON, MASSACHUSETTS 
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SHOE FASHION 


-Stul escope 


NEWS 
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TRENDS 





Metallic colors, light tans, bamboo and sherry tones 
were favored by English makers exhibiting at the Fashion 
in Footwear trade show in London October 5-9. But black 
still reigned supreme for formal shoes. Playshoes were more 
colorful than ever, one firm introducing Harlequin multi- 
color slippers and another launching a new fashion in odc!- 
color cocktail shoes. The idea is to match, say, a blue skirt 
with a blue shoe and maize accessories with a maize shoe. 


English style designers still maintain the popular slender 
line of Spanish toe and spindle heel, even on medium 
height heels for country wear. Perforation and punching 
receives added interest from the plainer colors of aniline 
dyed skins. Thonging, contrast stitching and even straw 
braid trimming are more in favor to focus attention on 
footwear, reflecting the trend setting in with raised hem- 
lines. The asymmetric line was still in evidence, but was 
suggested rather than forced. Slanting peep toes were 
seen on some models, some broken by straps or draping. 


Sandals generally tend to have a more closed appear- 
ance. But stripping and inter-lacing is still used and: the 
sling-back seems to be making a comeback, at least on 


sandals, 


At the Shoe And Leather Fair, men's shoes returned to 
the Edwardian era of the early 20th century with side- 
button boots in black patent leather and lavender grey. 
Rugged’ styles were much in evidence for men, with 
heavy stitching and punching. Wool and sheepskin-lined 
shoes and bootees are also finding their way into English- 


men's wardrobes. 
coment ocmmmsee 


Spring business in women's shoes looks very good for ‘54, 
according to Marion Marsh, shoe warhendionc editor of 
"Harper's Bazaar.'’ Primary reason for this, she says, is 
that there is more news in shoes than in many a year— 
new styling, new leathers and new treatments of familiar 
leathers. Promotional leather colors for resort and summer 
are yellow, orange and coral—the sun colors coming into 
fashion; the bright orientals such as irridescent red, bright 
clear green, intense clear blue, strong turquoise. Pink and 
blue are most saleable of the pastels. 


Volume leather colors for resort will include all white, 
all black, and black-and white combined in nearly equal 
amounts, according to the fashion editor. New for special 
high fashion promotion, resort into spring, are the sand 
and stone leathers to wear with bright dresses—pale greys, 
white-washed beiges and taupes. 


Multicolor shoes in clear bright leather shades are fresh 
and new looking, Miss Marsh continues in her report. For 
spring, black continues volume with great emphasis on 
the smooth and shiny blacks—black patent, black glazed 
kid, black calf. Navy should register about the same in 
selling as last spring. Red remains an important staple. 
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Fashion endorses a clear, bright red. Bright green can 
be a selling color if it is properly promoted. Early indica- 
tions are encouraging. Grey is steadily increasing, espe- 
cially smooth grey calf and kid, gunmetal patent, light grey 
suede, grey reptile. The browns will be bought and sold in 
volume, particularly the gingery aniline calf colors. Newer 
and more limited, but important for fashion, are the soft- 
ened browns with an undertone of grey—beautiful in ani- 
line smooth leathers and in suede. 


Depth and lustre are important looks in spring leathers, 
according to Miss Marsh. Suede is attracting new interest 
for the most elegant fashion shoes. All of the polished 
leathers will be volume, with the aniline story just beginning 
in kid and calf. Reptiles look newest in black, but the 
browns remain volume. The decorated shoe is on the way 
up, for fashion, for excitement, for sales. This look may be 
achieved in many ways — patterned leather, spectator 
treatments, leather appliques and underlays, bows. This 
is the year for development of pointed and tapered square 
toe lasts, with new patterns including sandals, new heel 
heights. Bare or closed flats, 6/8 and down, lightly and 
beautifully made, look right with new shorter skirts. The 
T-strap sandal is important for spring and resort, with 
either covered or bare toes. The mule will continue to in- 
crease in sales, mostly medium to high heels. It is espe- 
cially good with a T-strap. 

SF eA 

Leather shoes for the young world is theme of report 
by Beryl Tucker, fashion editor of ‘Parents’ Magazine." 
She says that the step will be light and full of grace as 
young America goes on parade for spring '54. In place 
of the heavy weighty look has come a lightening of line, 
color and trim. Since young spring clothes are airy and 
elegant, the more supple appearance of leather shoes is 
a happy footnote. 


Big and little sister go partying in smooth leathers of 

ay: red, white, the shell outline thinly strapped, the vamp 
a decorative note. Cut-outs, piping, embroidery, nail- 
heads, highlight the beauty of the leather, focus the atten- 
tion on the front of the shoe. Patent leather picks up the 
gleam of silky cottons, is often piped in white. 


Shoes are as gay as youth itself, but the gayety is be- 
coming, not boisterous. For tailored wear, straps again 
predominate with twin straps most popular. Tone on tone 
effects in leather look well with tweed coats and suits. 
Here too, dominant colors such as brown and red have 
been lightened to the warm tan and soft bluish reds. Asym- 
metric vamp treatments, cut-outs and perforations feminize 
the tailored leather shoe. 


‘Raabe Mare basin 
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EVEN ON HOTTEST DAYS=- 


Armstrong’s Cold Bottom Filler stays flat and flexible 


To get bottoms that remain flat, comfortable, and even, 
use Armstrong's Cold Bottom Filler. This non- 
thermoplastic material sets up into a smooth, flexible 
bottom that won't creep or flow in any weather. 

Cold Filler is ready to use right out of the can. 

It needs no preconditioning, goes in fast, 

and will not bleed through to discolor uppers. 

We'll be glad to send you a trial pail of this top- 
quality filler. Contact your Armstrong 

representative or write Armstrong Cork Co., Shoe 
Products Department, 6111 Drury Ave., Lancaster, Pa. 





Armstrong’s Cold Bottom Filler 


one of Armstrong’s quality shoe products 








CUSHION CORK® © CORK COMPOSITION © CORK-AND-RUBBER MATERIALS 
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Ben Go ip: Rep SaILs IN THE FADING SUN? 


A TOUGH and vigorous crackdown 
on Communism in American labor 
unions is getting up steam today as 
the Republican administration seeks 
to enforce the six-year-old Taft-Hart- 
ley Act. 

Chief target of the crackdown, and 
leading object in a test case that may 
well set a national precedent, is In- 
ternational Fur and Leather Workers 
Union, notorious over many years for 
the Communist affiliations of its 
leaders. 

Because the leather union’s head, 
Ben Gold, is the first Red-tinged 


STEP |—GRAND JURY INDICTS BEN GOLD FOR FALSE AFFIDAVIT 


By Joseph Huttlinger 
Washington Editor 


union leader to face trial under the 
Government’s. new campaign, the 
union itself has won the dubious 
honor of providing the nation’s first 
testing ground for the legality of 
Communism within American labor 
unions. 

Briefly, here’s what is happening: 

1. Ben Gold, born on the outskirts 
of Russia over 50 years ago, an ad- 
mitted Communist for more than half 
of these years, and president of 
IFLWU for the past 18 years, has 
been indicted on the criminal charge 
of filing a false non-Communist affi- 
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davit with the National Labor Rela- 
tions Board. The affidavit is required 
under Taft-Hartley of all union 
officers; without it, no union may be 
certified by the Labor Board. 

2. The NLRB has held up all 
action on IFLWU service requests, 
refuses to process any labor actions 
in which it is involved until the Gold 
indictment has been settled. Gold’s 
trial opens Jan. 18 in Federal Court, 
Washington, D. C. If convicted he 
faces maximum jail sentences of 10 
years on each of three counts. 

3. NLRB is about to take fur- 
ther action, strip all IFLMU’s 150- 
odd locals of board services in unfair 
practices cases. This would virtually 
deprive the union of Labor Board 
facilities until the Gold case is set- 
tled—something that could easily 
take years. 

4. Tevis Bruce Schooler, secre- 
tary-treasurer of the International’s 
Cincinnati local, is under a two-year 
jail sentence on charges he told the 
Federal Bureau of Investigation 
falsely that he never was a member 
of the Communist Party. He was 
convicted April 3, 1953. 

5. Schooler’s local was stripped of 
all use of the NLRB six weeks ago, on 
grounds of a false non-Communist 
affidavit filed with the board by 
Schooler. 

6. In addition to Gold, five other 
union officials are under criminal in- 
dictments for allegedly filing a false 
non-Communist affidavit with the 
board. All face jail sentences as well 
as fines. 

The officials include: Hugh Bryson, 
International President of the Marine 
Cooks and Stewards. Ernest M. Hup- 
man of local 801 of the United Elec- 
trical Workers, and Walter C. Loh- 
man of local 768 of US, both indicted 
in Dayton, O. Clinton E. Jencks of 
local 890 of the Mine, Mill and Smelt- 
ers Workers Union, indicted in El 
Paso, Texas. Olga Zenchuk of local 
69 of the CIO United Packinghouse 
Workers, indicted in Detroit. 

All are accused of filing false aff- 
davits, except for the Zenchuk 
woman, who is accused of making 
false non-Communist statements to 
the FBI. 


(Continued on Page 31) 
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Government’s new campaign against Com- 
munist-led unions begins to take shape (see page 10, 
this issue). National Labor Relations Board has chosen Ben 
Gold and International Fur and Leather Workers’ Union as 
nationwide test case. Gold is currently under indictment for 
filing false non-Communist affidavit, faces Federal Court trial 
beginning next Jan. 18. 


Meantime, National Labor Relations Board 
has practically deprived IFLWU of all Board serv- 
ices. Guy Farmer, NLRB chairman, has ruled that leather 
union cannot petition for board-sponsored bargaining agent 
election or avail itself of other Board services until case 
against Gold is settled. If Gold is winner, services may be 
restored. If he is found guilty, IFLWU must get rid of him 
or lose NLRB certification. 


Gold case brings up oft-asked question. 
Why doesn’t Government crack down on Communists in 
labor movement under provisions of Taft-Hartley Act itself 
instead of resorting to courts? Reasons are not too apparent. 
First, Government has no desire to jail Red labor leaders; it 
merely wants them out of unions. Second, the only way it 
can get rid of Reds is through perjury or similar charges. 
And finally, labor leaders need not leave themselves open to 
perjury charges. Non-Communist affidavit required only if 
union wants NLRB certification. For example, John L. Lewis 
has never signed oath, yet is one of labor's most powerful 
leaders. 


Gold first signed oath in Aug. 1950, a full 
three years after Taft-Hartley became the law. 
IFLWU head signed unwillingly as counter against growing 
CIO and AFL raids on tanneries where IFLWU had reigned 
supreme. Success of CIO and AFL raids was due in large 
part to fact leather union was denied Labor Board services. 
Once Gold signed, raiding fell off noticeably. 


Actually, this is not first attempt of Labor 
Board to scotch Red union leaders. Only recently it 
tried more direct action, was overruled by U. S. District 
Court in Washington when it ruled Gold and other affidavits 
were false. Court said, in effect, NLRB must accept every 
affidavit at face value rather than trying to judge its truth. 
Now comes grand jury indictment of Red leaders and court 
trials. 

s o 


More on labor. After years of trying, shoe 
unions have succeeded in winning union shop contract. 
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United Shoe Workers of America, CIO, and Boot and Shoe 
Workers’ Union, AFL, succeeded this week in having union 
shop provision in new contract with International Shoe Co. 
This will affect about 20,000 shoe workers in 50 Interna- 
tional plants over the country. 


All this is meat and potatoes for the unions, 
For one thing, it means more dues. New employes must 
either join a union within 90 days after hiring or be fired. 
Only present employes who are not union members need 
not join. 


Future implications are worth watching. 
More members means unions will have more strength in 
driving for higher wages, etc. in future contracts. Also, 
agreement with Brown Shoe Co. will almost certainly follow 
suit. With these two company’s in fold, rest of shoe manu- 
facturing industry is only a matter of time. 


Latest Census Bureau monthly report on 
shoe production, covering Aug. 1953, released Nov. 
3. This is more than two months after close of period 
defined, points up industry beef against time lag between 
end of period and report. Department of Commerce has set 
up program and committees to study problem, speed up 
reports, but meantime, the time lag grows greater. 


New assistant administrator of Commerce 
Department’s Business and Defense Services Ad- 
ministration—in charge of leather, shoes and allied prod- 
ucts division, is Walter A. Edwards of Toledo, O. Appointed 
this week, Edwards has overall supervision of division of 
which Julius G. Schnitzer is director. Whether Edwards is 
Schnitzer’s direct boss remains to be clarified. The new as- 
sistant administrator, appointed by Secretary of Commerce 
Sinclair Weeks, serves without pay, is on leave as executive 
vice president of Owens-Illinois Glass Co. 


Wholesale footwear sales in Sept. plum- 
meted 15% from Aug., 12 percent from Sept. 1952. 
This is latest Wholesale Trade Report of Census Bureau. 
Sales of 33 reporting firms for first nine months 1953 were 
running 3% above year ago. Similarly, end-of-month in- 
ventories were down 2% from Aug. but 17 percent heavier 
than Sept. a year ago 
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SHOE PRODUCTION LEVELING OFF 


TEN MONTHS’ OUTPUT 
ONLY 1% ABOVE 1952 


Council Says Adjustments 
Nearly Complete 


Shoe production for the first 10 
months of 1953 amounted to 431,- 
814,000 pairs, only one _ percent 
above the 427,569,000 pairs produced 
in the same period of 1952, the Tan- 
ners’ Council estimates. 

Council figures are based on esti- 
mates of 40.7 million pairs for Sept. 
and 41.5 millions in Oct., declines of 
7.7 percent and 10 percent from 
Sept. and Oct. 1952 figures. 

The Council added that with Aug. 
output previously estimated down 
8.1 percent from a year ago (official 
Census Bureau figures released this 
week placed the decline at eight per- 
cent), the three months of Aug. 
through Oct. constituted a “substan- 
tial curtailment” from last year’s 
corresponding volume. Total decline 
from the corresponding months of 
1952 was 12 million pairs. 

The Council feels that this decline 
from a year ago has done much to 
correct any distortions in the cur- 


rent year’s production figures. Man- | 


facturers’ inventories, it feels, are 
down to normal levels and _ retail 
stocks considerably reduced from 
summer levels. 

Observers in the industry felt that 
further declines would be recorded 
in the remaining two months of the 
year, thus bringing 12-month 1953 
output to the level of 1952. 

e 10-months 1953 output was 
over 29 million pairs above the 
402,488,000 pairs reported in the 
same period of 1951 But still below 
the 434,989,000 pairs turned out in 


the 1950 period. 
1953 1952 
431,814 427,569 
Military Footwear ..... 1,800 6,149 


Total Civilian Footwear .430,014 421,420 


Slippers and Miscellan- 
52,417 46,793 





377,597 374,627 


Civilian Street Shoes 


SULLIVAN STRESSES 
ROLE OF INDIVIDUAL 


The nation’s independent shoe re- 
tailers, if they are to retain their 
position in the industry, must de- 
velop and maintain their individual- 
ity in customer service, according to 
Sam Sullivan, Laredo, Texas, shoe 
merchant. 

Speaking before the Michigan Shoe 
Travelers’ and Shoe Retailers’ Asso- 
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ciations Novy. 2 in Detroit, Sullivan 
told the group that “individuality” 
is the real secret weapon of the in- 
dependent. 

He urged the average retailer to 
keep abreast of the times and his 
competition by reading the various 
trade papers along with maintain- 
ing a generalized program of busi- 
ness reading. “We're going to have 
to find time to get smarter if we 
want to stay in business,” he de- 
clared. 


HARRIMAN SHUTS DOWN 

C. S. Harriman and Son, North 
Wilmington, Mass., tannery recently 
involved in forced shutdown as a 
“public nuisance” closed its doors 
again this week in what many em- 
ployes fear may amount to a perma- 
nent shutdown. 

The tannery was defendant in a 
bitter trial early last month when 
the Public Health Department or- 
dered it closed because odors arising 
from its buildings were a menace to 
the town. It was permitted to re- 
open after promising to correct cer- 
tain waste conditions at a cost 
estimated near $50,000. 

Harriman told the court that the 
“unexpected closing” had _ forced 
them to ship back leather already 
promised for processing. The tan- 
nery has since been unable to obtain 
new orders. 

Almost all of the firm’s 64 workers 
were paid off and told that no re- 
opening date has been considered. 


Greek Tannery Marks 

120th Anniversary 

This month E. N. Sourlangas, Ltd., 
of Mytilene, Greece, one of the 
world’s oldest tanneries, celebrates 
the 120th anniversary of its found- 
ing. It is also honoring the 50th year 
of service of its president, Dimitrius 
E. Sourlangas. 

Long respected in world tanning 
circles, Sourlangas was founded back 
in 1833 by Efstratios N. Sourlangas. 
A pioneer also in the tanning extract 
business, Sourlangas is the first and 
only such firm established in Greece. 


NEW LUNDER PACT 


Effective Oct. 30 a new labor con- 
tract went into effect at Lunder Shoe 
Company plant, Dover, N. H. The 
contract is identical with the previ- 
ous contract except for a clarifica- 
tion of the insurance program. 

Lunder’s 250 employes are repre- 
sented by Local 196, United Shoe 
Workers of America, CIO. 
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INTERNATIONAL NOT OUT 
FOR RETAIL PROFITS 


Rand Says Only 4% Of Sales 
Through Own Outlets 


Reports that International Shoe 
Co., along with other large shoe 
manufacturers, is seeking to invade 
the retail shoe market on a big scale 
were denied this week by Edgar E. 
Rand, president of the company. 

Rand told reporters at a special 
press conference held Oct. 30 at 
company offices that the company 
has no intention of entering or at- 
tempting to dominate the retail field. 

He stated that “less than four per- 
cent of our sales at the wholesale 
level this year to date have been 
made” to stores wholly-owned or 
even partially owned by Interna- 
tional Shoe Co. This percentage 
included sales made through stores 
of Florsheim Shoe Co. acquired last 
March by International. 


30,000 Customers 

Rand said that International has 
30,000 retailers as customers and 
very few are stores or departments 
in which the company owns an in- 
terest. The company’s sales volume 
for the first nine months of its cur- 
rent fiscal years, which ends Nov. 30, 
totaled $198 million. 

International accounts for some 
42 percent of the annual dollar vol- 
ume of wholesale shoes in the U. S., 
he declared. “Thus, less than 0.5 
percent of the nation’s wholesale 
shoe sales are made by us to our 
own stores.” We historically have 
relied on the independent shoe re- 
tailer to distribute our shoes and we 
continue to hold that view. 

Rand discussed Shoenterprise 
Corp., organized in 1950 to help “in 
setting up independently-owned and 
operated retail outlets.” He reported 
about 300 retail shoe stores now op- 
erating under this plan which has 
International financing up to 75 per- 
cent of the capital needed to open a 
store. 

Shoenterprise terms call for re- 
payment by the store owner over a 
period of 10 years, during which 
time he agrees to buy his entire shoe 
stock from International only unless 
the company does not supply certain 
items. 

Sales to the 300 Shoenterprise 
stores during the first nine months of 
the company’s current fiscal year 
amounted to $4 million, only two 
percent of the total $198 million 
volume. 
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SHOE UNIONS SIGN 
WITH INTERNATIONAL 


2-Year Pact Averts Threat 
Of Strike 


A last minute strike threat was 
narrowly averted this week when 
officials of United Shoe Workers of 
America, CIO, and Boot and Shoe 
Workers’ Union, AFL, accepted a 
“final” compromise contract offer 
by International Shoe Co. of St. 
Louis. 

The new pact, which covers ap- 
proximately 20,000 workers em- 
ployed at 50 International Shoe plants 
in Missouri, Illinois, Arkansas and 
New Hampshire, is good for two 
years and ends negotiations which 
began in mid-Sept. 

Outstanding features of the agree- 
ment include a union shop provision 
(first time in the shoe industry), a 
company-paid hospital and accident 
program, wage increases based on 
the cost-of-living index and a third 
week paid vacation after 15 years of 
service. 

Signing of the contract marked 
the second year that both the CIO 
and AFL shoe unions had teamed 
up in their negotiations with Inter- 
national. The unions are conducting 
separate negotiations with Brown 
Shoe Co., also of St. Louis, but each 
has agreed to consult the other be- 
fore reaching a settlement. 


Union Shop 


Provisions of the pact, retroactive 
to Oct. 1 for the CIO and to Nov. 1 
for the AFL, stipulate that new em- 
ployes at International plants must 
join the plant union within 90 days 
or lose their jobs. Employes at or- 
ganized plants who are not already 
union members are not required to 
join. 

The wage provision lists a one 
percent increase for each one point 
rise above 115 in the cost-of-living 
index. The current wage floor can- 
not be lowered if the index should 
fall. Average hourly wages paid at 
International are $1.22. 

Other benefits include company 
payments of $8 per day towards hos- 
pital bills for 31 days, $160 towards 
special expenses in hospitals, $93 
towards the doctor’s bill, $200 in 
surgical benefits and $100 for ma- 
ternity benefits. The company will 
pay $25 weekly to men and $15 
weekly to men over 13 weeks as sick- 
uess and accident benefits. 

The previous contract contained 
no company-paid plan of medical 
and surgical benefits. 

Employes with 15 years of service 
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are entitled to three weeks’ paid vaca- 
tions. 

Both Russell Taylor, CIO presi- 
dent, and John J. Mara, AFL head, 
said negotiations were conducted 
“amicably enough” but that the 
unions had been prepared to strike 
on Nov. 2 if a new contract was not 
signed. 


NOPCO PURCHASES 
YOCUM FAUST, LTD. 


Purchase of controlling interest in 
Yocum Faust, Ltd. of London, Ont., 
Canada, has been announced by 
Thomas A. Printon, president of 
Nopco Chemical Co., Harrison, N. J., 
major producer of industrial process- 
ing chemicals. The Canadian firm 
will continue to operate under its 
own name. 

The new addition gives Nopco 
facilities for production and distribu- 
tion in Canada of its widely diversi- 
fied line of industrial processing 
chemicals, used in the leather, textile 
and paper industries and many others. 
Nopco, founded in 1907, today sup- 
plies over 300 chemical specialties, 
including emulsifiers, _ lubricants, 
plasticizers, sizes, detergents, dispers- 
ing agents, surface tension reducing 
agents and defoamers. 

Yocum Faust, Ltd. is set up to per- 
form sulfonation, esterification, re- 
fining, pressing and heat treatment. 
The Canadian company also pro- 
duces lard oils and neatsfoot oils. 


Urge Saturday Openings 
After Holidays 


Acting upon numerous retailer 
requests, the board of directors of 
the National Shoe Retailers Associa- 
tion has unanimously recommended 
that shoe retailers open their stores 
for business on the Saturdays im- 
mediately following Christmas and 
New Year’s. 

Both Christmas and New Year’s 
Day fall on Friday this year. As a 
result, many retailers have requested 
an overall retail shoe policy for the 
long week-ends. 


Eastern Wood Heel Group 
Appoints Espovitch 

Walter Espovitch, Haverhill attor- 
ney active in the shoe industry for 
many years, has been appointed man- 
ager of the Eastern Wocd Heel Man- 
ufacturers’ Association. 

Espovitch will take over active 
management of the group, a member 
of the National Wood Heel Manu- 
facturers’ Association, on Jan. 1, 1954. 
Current manager is Guild Associates 
of Boston. The latter continues to 
manage the National Association. 
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BOSTON LEATHER TRADE 
OPPOSES ARTERY ROUTE 


Claims One-Fourth Of Area 
To Be Wiped Out 


Members of the Greater Boston 
leather and shoe trade are strongly 
opposed to the newly-proposed route 
of the Boston Central Artery, accord- 
ing to Maxwell Field, executive vice 
president of the New England Shoe 
and Leather Association. 

The new Central Artery route, 
approved this past week by Massa- 
chusetts Gov. Christian A. Herter 
and Commissioner of Public Works 
John A. Volpe, will result in the 
demolishing of approximately one- 
fourth of the leather and shoe district, 
Field stated. Volpe had claimed not 
more than 15 percent of the area 
would be affected. 

“The proposed route virtually 
eliminates the northern section of 
our district between Summer and 
Essex Streets,” said Field. “Millions 
of dollars of valuable assessed prop- 
erty will be destroyed as all buildings 
in the path of this artery must be 
demolished, which is a fact too few 
people realize. 

“Several companies have already 
indicated their intentions, if forced 
to move from their present locations, 
not to relocate in the City of Boston. 

“Our trade leaders have recom- 
mended to Commissioner John A. 
Volpe that one section of this route 
through our leather and shoe districts 
be altered by going through the City- 
owned garage at the corner of Essex 
and Lincoln Streets, in order that we 
may anchor our new district at the 
corner of Essex and Lincoln Streets, 
across from the garage and thereby 
save several large buildings which are 
assessed at three times the original 
$500,000 cost for this garage.” 


Rueping Chairman Marks 
65th Anniversary 

Sixty-five years of devoted service 
and association with the Fred Ruep- 
ing Leather Company, Fond Du Lac, 
Wisc., was celebrated this past week 
by F. J. Rueping, 86, now chairman 
of the board of the company. 

Rueping started in the tanning 
business at the age of twenty-one and 
from 1912 to 1943 served as presi- 
dent of the Rueping Company. 
Through the years he has been one 
of the industry’s most progressive 
leaders particularly when hard times 
hit the Rueping Company during the 
introduction of the chrome tanning 
process whose mastery was a neces- 
sity to staying in business, 
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MANOWITZ SEES SHOE 
INDEPENDENTS GROWING 
Says Chains Do Not Toll 
Death Knell 


Rather than be forced out of busi- 


ness by giant shoe chains, the inde- 


pendent shoe retailer faces a better 


. future than ever before in the na- 


tion’s history, according to William 
Manowitz, president of Hussco Shoe 
Co., leading producer of moccasins 
and sport shoes, 

Speaking before the closing ses- 
sion of the Spring Shoe Show of the 





Northwest Shoe Travelers’ Associa- 
tion at the St. Paul Hotel, St. Paul, 
Minn., Manowitz predicted that the 
independent will not only survive the 
encroachments of chain stores but 
will prosper as never before. 

He cited the trend to suburban 
living as an important factor in the 
increasing prosperity of the small 
independent, pointing out that al- 
most 60 percent of the nation’s pop- 
ulation is today living in suburbs 
and small towns. “In 1952, shoe 
stores with a volume of $80,000 to 
$100,000 annually increased their 
sales 11 percent over 1951. During 
the same period stores with an an- 
nual volume exceeding $100,000 re- 
ported an increase of only a little 
over three percent.” 

Other factors favoring the inde- 

dent retailer include (1) widen- 
ing markets, due to an_ increased 
birthrate and greater style conscious- 
ness on the part of teenagers and 
older people (2) more awareness of 
the retailer’s problems on the part 
of tanners Bet 5 leather suppliers (3) 
increased cooperation from manu- 
facturers in terms of brand-name ad- 
vertising, promotion and_ publicity 
aids (4) the trend towards the main- 
tenance of in-stock warehouses by 
a growing number of manufacturers, 
making deliveries less of a problem 
than ever before and assuring the 
highest possible turnover (5) greater 
flexibility on the part of the inde- 
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pendent, making it possible for him 
to take advantage of a new trend 
more quickly than the chains, and 
(6) greater merchandising efficiency 
on the part of today’s retailers. 

“You are smarter businessmen by 
far than yesterday’s independent 
merchant,” Manowitz said. “The 
old-time retailer did a terrific job— 
but he did it at a time when com-: 
petition wasn’t as keen. Today the 
difference between an efficient op- 
erator and an inefficient one is the 
difference between staying in busi- 
ness or failing.” 

“In addition,” he added, “you 
have the all-important advantage of 
knowing what the people of your 
community need and want. Your 
personal, friendly relationship with 
your customers is an asset whose 
value cannot be exaggerated pre- 
cisely because it is relationship the 
chains never can achieve. Few peo- 
ple accustomed to the comfort and 
friendly convenience of suburban 
shopping will trade it for the im- 
personal and indifferent service of 
the big city store.” 

“The chains will keep on grow- 
ing,” Manowitz concluded. “But the 
success of the chains does not mean 
the failure of the independent. There 
is room in our country for both. It 
is for us—the independents—to fight 
to assure our full share of what is in 
store for us.” 


New Men's Dress Line By 
Wolverine 

Wolverine Shoe & Tanning Corp., 
Rockford, Mich., has introduced 50 
new men’s spring shoes into its lines, 
making a total of about 60. This is 
the largest ever carried in the dress 
field by this firm, and establishes a 
new policy for Wolverine. 

The shoes range in price from 
$9.95 to $15.95 retail, which gives a 
much wider range than was previ- 
ously carried. Concentration will be 
on young men’s styles, with plenty of 
casuals along with dress types. Pro- 
duction of all these lines (all welts) 
is now at 1200 pairs daily, is ex- 
pected to increase rapidly. 

The extensive new line has been 
styled by Gordon Ferrie, who was 
formerly with Joyce of California 
styling the casuals, and was also with 
Weyenberg Shoe. 

An outstanding feature of the line 
is the introduction of four pigskin 
shoes to sell for $9.95. Two are 
loafer types, two are oxfords. A par- 
ticularly fine finish has been devel- 
oped for the dress pigskin types. 
Wolverine is now carrying seven pig- 
skin casual and dress shoes in the 
new line. 
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SHOE CHAIN GROUP 
OPPOSES SALES TAX 
Fears Serious Economic 


Setback If Enacted 

At a meeting this week of the 
American Retail Federation Tax 
Committee the National Association 
of Shoe Chain Stores will vigorously 
oppose a federal sales tax, whether 
in the form of a hidden manufactur- 
ers’ excise or a direct levy at the point 
of retail sales. 

The Association speaks for opera- 
tors of 6,000 shoe stores and depart- 
ments throughout the country which 
supply popular priced footwear. Shoe 
retailers are against a tax on con- 
sumption of goods because they be- 
lieve it would: 

1. Cut the buying power of the 
tax-paying group which can least 
afford it. 

2. Constitute a serious economic 
set-back at a time when the national 
economy can least stand the impo- 
sition of a regressive factor. 

3. In final result, reduce total 
federal revenues because of adverse 
effect on personal and corporate 
earnings. 

The Association feels that retailers 
must inform the consumers of how 
this tax will hurt them. Referring to 
the proposed 8 percent excise tax, 
J. M. Schiff, Chairman of the Na- 
tional Association of Shoe Chain 
Stores’ Tax Committee, said, “We 
disagree violently with the kind of 
political approach which seems to put 
aside the vital interests of the con- 
suming public in favor of putting 
over a concealed tax bite that would 
reduce the living standard of the 
great mass of American consumers.” 


Boston Shoe Club to Meet 
November 18 


The Boston Boot and Shoe Club 
opens its 65th season Wednesday 
evening, Nov. 18 in the Imperial 
Ballroom of the Hotel Statler, Boston. 

Club president Charles Slosberg, 
treasurer of Green Shoe Mfg. Co., 
Boston, will serve as toastmaster and 
introduce as guest speaker Dr. David 
Guy Powers, noted lecturer and 
author. 


REGAL ANNOUNCES SALE 
Regal Shoe Co. of Whitman, Mass., 


has announced it is offering some 
120,000 pairs of men’s calfskin 
shoes at $9.95 per pair, a reduction 
of $1 to $3 on original prices. The 
shoes will be sold at the company’s 
110 retail stores and leased depart- 
ments. 

Company spokesmen said the sale 
resulted from a slowdown of retail 
volume on fall shoe styles. 
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For nearly half a century now, shoe manufacturers everywhere 
have come to Beckwith with their hard-to-solve box toe prob- 
lems and Beckwith has engineered the correct answers. 
Beckwith has over 70 types and weights of conformable soft, 
flexible and rigid box toe materials in thermoplastics, pyroxy- 
lins, and rubber-filled felts and flannels. “Beckwith” means 
moulded steel safety box toes; industrial felt making, plastics 
fabrication, box toe heating equipment, and products for the 
ethical medical profession. 


OUR NEWEST LINE 


#2 WHITE 





WHITE FELT BASE WHITE FLANNEL BASE WHITE LAMINATE GREY FLANNEL BASE GREY FELT BASE GREY FELT BASE 
Women's & Juveniles Women's & Juveniles Juveniles Women's & Juveniles Women's & Juveniles Men's 


| 
Ox FO Es 


Beckwith Manufacturing Company, Dover, N.H., its subsidiaries and agents: Arden-Rayshine Co. & Castex 
Laboratories, Inc., Watertown, Mass., Beckwith Mfg. Co. of Wisconsin, (Milwaukee); Beckwith Box Toe, Ltd., 
Sherbrooke P. Q., Canada, Victory Plastics Co., Hudson, Mass., Felt Process Company, Boston, Mass., Safety Box 
Toe Company, Boston, Mass. Agents: Wright-Guhman Company, St. Louis, Missouri, The Geo. A. Springmeier 
Co., Cincinnati, Ohio, Factory Supplies, Inc., Milwaukee, Wisconsin. 
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MILITARY 
BIDS AND AWARDS 





Open Leather Bids 

November 3, 1953 — Caldwell 
Lace Leather Co., Auburn, Ky., 
turned in low bid at opening of Inv. 
No. 120 New York Quartermaster— 
111 East 16th St., New York covering 
3,400 sq. ft. of Leather, Cattlehide 
Chrome Tanned Type 2. 4/64” thick 
to Mil. Spec. MIL-L-3754. Caldwell’s 
bid was .175 cents per sq. ft. less a 
discount of 2% for 20 days. A. L. 
Gebhardt Co. of Milw., Wis. quoted 
.19 per sq. ft.; Graton & Knight Co. 
of ea g Mass. offered a price 
of .20 per sq. ft. less a discount of 
1% 30 days, Colonial Tanning Co. 
of Mil., Wis. bid .17 per sq. ft. and 
J. R. Lichtman & Sons, Inc. of New- 
ark, New Jersey put in a price of .21 
per sq. ft. net. 


Molders Shoes 

November 9, 1953—96 Pair of 
Molders Shoes, safety first type, for 
foundry use, leather, safety steel box 
toes, rubber heels, composition soles 
are requested under Bid No. 16932-B 
by the Dist. of Col. Govt., Purchasing 
Div., 499 Penn Ave., N.W., Wash. 
1, D. C. 


Tooling Leather 
November 10, 1953—The Sup- 

ly Officer, Veterans Administration, 
aco, Texas, has requested bids for 
Calf Tooling Leather, Green, 8 skins, 
also Russet; Russet Cowhide Leather; 
25 Spools Leather Lacing, etc. Bid 
No. 66. 


Tooling Leather 
November 10, 1953—The Vet- 
erans Administration Center, Wil- 
shire Blvd., Los Angeles 25, Cal. re- 
quests bids for Leather, calf, tooling, 
russet 60 skins. The bid also calls 
for Calf Tan Lacing 3/32” wide, 50 





spools, and 10 skins of Horsehide 
Leather. Bid No. 133. 


Leather Hand Pads 

November 18, 1953 — Signal 
Corps Supply Agency, 225 South 
18th St., Phil., Pa. has issued Inv. 
No. 496-47 covering, pads, hand, 
signal pad LC-80, leather, oval, with 
riveted finger straps for a total quan- 
tity of 66,100. 


Leather Belting 
The Post Office Department, Wash., 
D. C. has issued invitation to bid No. 
1173, opening date Nov. 9, for 15,000 
ft. Leather Belting, Round, Smooth 
Finish, 34” Heavy. Spec. B-211b. 


Sale Of Surplus 

Shoes, overshoes, service boots, are 
some of the items appearing on the 
miscellaneous sales Inv. S-19, which 
opens Nov. 16. This invitation is is- 
sued by the Property Disposal Officer, 
Phila. QM. Depot, 2800 S. 20th St., 
Phila. 45, Pa. 


ee 


Borden Acquires American 
Polymer 


William F. Leicester, vice president 
of The Borden Co. and president of 
Borden’s Chemical Division, has 
announced purchase of American 
Polymer Corp. of Peabody, Mass. 

The acquisition includes American 
Polymer plants in Illiopolis, IIl., 
Montreal, Canada and in Sao Paulo, 
Brazil, as well as in Peabody. All 
these plants produce resine emul- 
sions and solutions of various types 
from a number of base monomers. 
American Polymer does not produce 
end products but sells to manufac- 
turers of adhesives, textile chemicals, 
sizings, paints and similar items. 

The Peabody firm will operate as 
a separate department of Borden’s 
Chemical Division. Present plans 
call for the opening of a sales office 
in Boston. There will be no change 
in management and personnel. 








“LIGNOSOL” TSD 
AMMONIUM BASE—LIGNIN TANNING EXTRACT 


Retan of Chrome Upper, Suede Splits, Sheepskin Garment and 
Suede. In vegetable Blends for Sole, Bag, Case and Strap, Flexible 
Splits, Sheepskin Linings, Pretan of vegetable Leathers. Mordant. 


Manufactured by 


LIGNOSOL CHEMICALS LIMITED, Quebec, Canada 


Represented in U.S.A. by 


UNITED FINISH COMPANY, Peabody, Mass. 


Special Representative Warner C. Davis 
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COUNCIL ELECTIONS 


New directors-at-large elected for 
a three-year period by the Tanners’ 
Council board of directors include: 

Alex Abig, Fred Rueping Leather 
Co., Inc., Fond du Lac, Wis. 

Hartley H. Hegeler, Surpass 
Leather Co., Philadelphia, Pa. 

Kivie Kaplan, Colonial Tanning 
Co., Inc., Boston, Mass. 

J. L. O’Kelley, Robert Scholz Tan- 
nery, Chattanooga, Tenn. 

Benjamin Simons, Allied Kid Co., 
Boston. 

Loren Swedenborg, Raser Tanning 
Co., Ashtabula, O. 

John Shanzle, Howes Leather Co.., 
Boston, director-at-large for one year. 

New divisional chairmen include: 

Bag, Case & Strap—H. E. Roth, 
Jr., The Sidney Tanning Co., Sidney, 
Ohio. 

Calf & Kip—Francis Y. Rice, 
American Hide & Leather Co., Bos- 
ton, Earl L. Peirce, A. F. Gallun & 
Sons Corp., Milwaukee, Wisc. 

Dress Glove—Benjamin F. Den- 
~ i acs & Hyde Co., Gloversville, 


Fancy & Misc.—Arthur Loewen- 
gart & Co., New York City. 

Goat & Cabretta—Laird H. Simons, 
Jr., William Amer Co., Philadelphia, 
Pa.; Thomas L. Van Derslice, John 
R. Evans & Co., Camden, N. J. 

Horse—Fred Rulison, F. Rulison 
& Sons, Johnstown, N. Y. 

Kip Leather—C. L. Heselton, Ar- 
mour Leather Company, Chicago, III. 

Sheep & Lamb—Michael F. Flynn 
& Sons, Salem, Mass. 

Sole & Belting—William P. Elli- 
son, Proctor-Ellison Co., Boston; 
J. T. Johnson, A. C. Lawrence 
Leather Co., Peabody, Mass. 

Upholstery—Julian B. Hatton, Jr., 
Eagle-Ottawa Leather Co., Grand 
Haven, Mich. 

Eastern Side Upper—Harry Remis, 
Acme Leather Co., Inc., Peabody, 
Mass. 

Western Side Upper—E. G. Smith, 
Albert Trostel & Sons Co., Milwaukee, 
Wisc. 

Split—Wilson D. Scott, Blackhawk 
Tanning Co., Milwaukee, Wisc. 


READ YOUR FIT 


There is a development afoot in 
Britain which will make it possible 
to fit shoes for growing feet with 
complete visual accuracy. Plans are 
to use transparent plastic shoes to 
test the fitting of children’s shoes. 

The front sole of these shoes has 
a system of lines so that the required 
length can be read through the plas- 
tic upper. In the same way any un- 
due pressure on the foot shows a 
white patch on the plastic upper. 
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AUGUST OUTPUT OFF 8%; 


DECLINE 


Footwear production in Aug. 
totaled 42,804,000 pairs, an increase 
of six percent over the 40,297,000 
pairs reported in July but eight per- 
cent below the 46,552,000 pairs pro- 
duced in Aug. 1952, the Census 
Bureau reports. 


HITS MOST TYPES 


The Bureau added that the 42.8 
million pairage figure represented the 
lowest Aug. figure since 1948, 

Production of women’s shoes, san- 
dals and playshoes amounted to 
19,077,000 pairs, two percent above 
July’s 18,687,000 pairs but 13 per- 





SHOE PRODUCTION ANALYZED 





Production 
(thousands of pairs) 


Percent of change 
August 1953 
compared with— 





cent below the 21,910,000 pairs of 
Aug. a year ago. 

Men’s output reached 7,963,000 
pairs, five percent more than the 
7,560,000 pairs of July but 11 per- 
cent less than Aug. 1952 production 
of 8,986,000 pairs. 

Production of housewear slippers 
totaled 5,697,000 pairs, a gain of 19 
percent over the 4,790,000 pairs of 
July and nine percent over the 5,249,- 
000 pairs of Aug. last year. 

Other increases reported by types 
over last Aug. included infants’ shoes, 
up four percent; misses’ shoes, up 
three percent; and athletic shoes, up 
26 percent. All other categories 
showed declines. 

Footwear shipments during Aug. 


Kind of footwear August July August July August i nada : 
1953 1953 1952 1953 1952 1953 amounted to 44.6 million pairs 
Shoes and slippers, total . 42,804 40,297 46,552 + 6 —§ valued at $169 million, an average 
he oon and playshoes .. gi yp pi ~~ : : Ri value per pair shipped of $3.79. In 
Dea a . ; y eee pails pram 
Vouske’ and tore 1696 1637 11949 i tg ‘iit July, average value was $3.67 while 
Women’s ............ acai. Se 18,687 21,910 + 2 —-13 in Aug. 1952, it was $3.66. 
WONT Soo cis s ic ainbcoinctcase 2,836 2,523 2,766 +12 3 ‘ 
I soci 2,271 2,080 Os ee. Popular Show Reservations 
Infants’ ....... 1,694 1,560 1,625 9 + 4 
Babies’ ............ ies 1,002 925 1,098 + 8 —9 Close November 16 
Athletic shoes ..0.......0.00...... 296 269 234 +10 +26 Applications for exhibit space at 
Slippers for housewear . 5,697 <— a tg pt: the Popular Price Shoe Show to be 
Other footwear 0... 272 . e held in New York Nov. 29-Dec. 3 will 
not be available after Nov. 16th. 
SHIPMENTS saan m es Shoe and allied industry firms are 
August 1953 uly ugust ein BISA tee 
Quantity (in thousands of pairs) 44,610 42,614 49,219 —— nc sda ai i fo making 
Value (in thousands of dollars) $169,139 $156,570 $180,124 ; rangements tof repre- 
Average value per pair $3.79 $3.67 $3.66 sentation at the Show. 











With the demand still high for 


SMOOTH-FACED LEATHERS 
you must look to QUALITY in your uppers! 





You must eliminate wrinkles, boardiness, stiff- 





ness, piping. 


You must obtain smoothness, soft luxurious 








“feel,” perfect flexibility. 


There is one way to get the right result: apply 
the correct solvent doubling cement with the 





Model 7RP 


NEW YORK DOUBLING CEMENTER, 
The AIR CUSHION DOUBLER 


perfect applicator. 





Also manufacturers of: 


Booth Power Folders 
Boston Power Seam Rubbers 
Boston Seam Reducers 


Boston MACHINE WORKS (0. 


Speedflex Cementers 
Stampress Foot Power Folders 
Bosmaco Sewing Machine Parts 


Adhesive Tapes 
Osgood Taping Machines 


Boston Latex Cementers 











LYNN MASS. U.S.A. 








BRANCH OFFICES: 
Whitman, Mass. Columbus, Ohio Chicago, Ill. 
Cincinnati, Ohio Milwaukee, Wis. 


Kitchener, Ont. 
St. Louis, Mo. 


Woodridge, N. J. 
Los Angeles, Cal. 


Dallas, Texas 
Johnson City, N. Y. 
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zying Machine 


As much pressure as 
you need can be selected by the operator 
and applied by this hydraulic machine. 
It sets a new high standard of perform- 
ance for the sole laying operation and 
improves work at subsequent opera- 
tions: rough rounding, sole stitching 


and leveling. 


INCREASES PRODUCTION! Wide 
open work area — no obstructions — 
shoe locates directly on pad — work 
feeds faster with less fatigue. Stroke of 
piston elevating pad box can be readily 
shortened to increase production on 
women’s and children’s shoes. 


SELECTIVE PRESSURES! By turning a 
dial, operator can set pressures as re- 
quired. Hydraulic system provides se- 
lected pressure on every shoe regardless 


Pad box is designed to give all-over 
pressure with extra pressure on the inseam. 
It brings the entire sole tightly up 
to the bottom, produces well-defined 
feather line and better looking shoes 
without loss of flexibility. For further 
information call the nearest United 
Branch Office. 


of total height at heel-end (last plus 
sole). Lays all kinds of soles. Can be 
fitted for direct pressure leveling of 
infants’ and children’s shoes. 


INEXPENSIVE MAINTENANCE! 
Clutches, springs and gears eliminated 
in favor of hydraulic system . . . internal 
parts are few and self-bathed in oil. 


Average monthly parts costs on many 
machines now in use can be counted in 


pennies. 


United Shoe Machinery Corporation 


BOSTON, MASSACHUSETTS 
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University Buys Shoe Firm 
Stock 


The future of the shoe industry as 
a long-range investment received a 
heartening vote of confidence this 
week, 

Stock of Krippendorf-Dittman Co., 
81-year-old shoe manufacturing firm 
located in Cincinnati, O., was pur- 
chased by Illinois Wesleyan Univer- 
sity of Bloomington, Ill. 

The surprise purchase was 
prompted by the University’s desire 
to find a sound investment “incor- 
porating maximum return and secur- 
ity.” Krippendorf-Dittman has 12,478 
shares of common stock outstanding. 

Krippendorf-Dittman, which has 
more than 300 employes, was founded 





in 1872 by Charles H. Krippendorf 
and incorporated in 1894. Its officers 
include: Frank X. O’Brien, presi- 
dent; Malcolm Schiefele, Omer 
Klaene and John J. Toole, vice presi- 
dents; Carl H. Krippendorf, chair- 
man of the board and treasurer; Mrs. 
Josephine Hill, secretary and assist- 
ant treasurer. 


COLOR FORECAST 
Newly released is a four-page 
folder, “McCall’s Color Forecast,” 
prepared by McCall's fashion staff 
as a service to the shoe industry. The 
folder, designed to aid shoe manu- 
facturers in planning, styling and 
promoting their spring and summer 
lines, contains swatches of various 

types of fabrics and leathers. 





VERSATILE SHOE BOX 











Versatility makes smart shoe boxes like this one a good investment in advertising and customer 


goodwill, accordin 


Andre Paper Box Co. of San Francisco, which stocks this and many 


to 
other useful boxes The boxes are used not only to carry home shoes from the store but serve 
also to hold knitting, as a beach bag, lunch carrier, and various other purposes. Braided 
cord handle with metal locking end is inserted when box is set up in store. 


CHARMOOZ- 


THE PERFECT SUEDE LEATHER 


[ee a Ce 
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Deaths 





James J. Kelliher 


. . . 65, shoe machinery executive, died 
Nov. 1 in Beverly, Mass., after a short 
illness. He was purchasing agent of 
United Shoe Machinery Corp. in Bev- 
erly. A native of Salem, he joined 
United in 1906 and remained active 
until just before his death. During 
World War II, he was chairman of the 
Beverly ration board. A member of 
the Rotary Club and Beverly Cham- 
ber of Commerce, he was a trustee of 
the USMC Quarter Century Club. 
Surviving are his wife, Marie M.; a son, 
J. Laurence; a daughter, Mrs. Robert 
H. Birkemose; and four sisters. 


Charles Spiegel 
... 47, leather executive, died recently 
following a heart attack. A veteran 
leather merchant, he was president 
and treasurer of Kaufman & Falk, Inc., 
New York City leather jobber, with 
which he had served for the past 25 
years. 

Louis S. Stearns 
. . « shoe executive, died recently in 
Los Angeles, Cal. A former shoe 
manufacturer in Derry, N. H., he had 
lived in Lynn, Mass., for the past 45 
years before moving to the West Coast 
three months ago. For many years he 
was a foreman at the plant of Econ- 
omy Shoe Co. in Beverly, Mass. Sur- 
vivors include three sisters and four 
brothers. 


Carl O. Lindberg 


... 70, shoe executive, died Oct. 25 in 
City Hospital, Worcester, Mass., fol- 
lowing a long illness. He was former 
president and director of Viko Shoe 
Co., Worcester shoe manufacturing 
firm, which he helped found along with 
Victor Johnson some 31 years ago. 
Johnson retired several years ago and 
Lindberg had been on a leave of ab- 
sence from the firm since last March. 
A native of Sweden, he had lived in 
Worcester for the past 55 years. He 
leaves his wife, Mabelle C.; and a sis- 
ter, Miss Ellen I. Lindberg. 


INC. 


DELAWARE 


CO's. 
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MIXED LEATHER PRICES 
AS HIDE MARKET FALTERS 


Tremendous Interest In Calf And Side Leathers 


Keeps Tanners Optimistic 


Sole Leathers 


New demand for bends reported 
fair to good. Prices usually hold up 
in face of hide market fluctuations. 
Heavy bends continue to bring about 
50c and down. Moderate selling on 
9-10 iron bends at 53c and down. 
Up to 60c easily obtained for 8-9 
irons. 66c usual asking price for 
tannery run lights and in the lower 
70s paid for best clear leather. 

Sole leather tanners of Philadel- 
phia find business remains pretty 
much at last week’s level as far as 
factory bends are concerned. While 
most tanners report findings as slack, 
there is an occasional tanner in Phil- 
adelphia who is doing quite an active 
business in this kind of leather. Prices 
generally holding firm. 


Offal Firm 

Good activity in bellies at 27-29c 
with 30c asked. Best double rough 
shoulders bring around 50c for tan- 
nery run lights. Several cents more 
asked for carefully selected specialty 
stock. Heavy leather quoted in the 
middle and lower forties. 

Only moderate demand noted for 
single shoulders. With heads on 
these bring 38-40c. Heads only fair 
in demand at 16-18c. No change in 
shanks; fores bring 20c and down, 
hinds about 23c and down. 


Calf Mixed 

Light weight calf pushed upward 
about two cents this week as raw 
skins found a new level. Heavy calf 
remained unchanged. Generally there 
was little activity in the calf market. 
Best grades in both heavy and light 
moved well and in women’s weights 
there was activity in the very lowest 
grades. 

In between there is much leather 


Side Mixed 

Combination tanned aniline plump 
kips quoted at 56c and down accord- 
ing to producer; extremes 52c and 
down, sides about 48c¢ and down. 
Full grain aniline kips bring up to 
65c. 

A quiet week for chrome leather 
after recent good sales. Best tan- 
nages ask 52c and down for kips, 
48c for extremes and 44c for large. 
Light weight volume tannages get 
around 40c and down for their large 
leather. 


Splits Quiet 
Again this week tanners report 
but small business in split leathers. 


to sell, even though two large shoe 
manufacturers were reported to have 
bought well over a million feet in 
the past ten days. Men’s weights 
quoted at $1.06 and down for regu- 
lar finish with about five cents more 
asked by some for aniline leather. 

Women’s weights moved up to 
about 97c and down for the best 
tannages, with about five cents more 
asked for aniline finish in small 
skins. Heavy weight suede gets a good 
call but light suede very quiet. 


Sheep Hesitant 

New demand for sheep comes 
largely from the garment trade. Shoe 
sheep in small demand. Prices gen- 
erally uneasy. Between 17 and 28c 
asked for lining russets. Most busi- 
ness done in vicinity of 20c. 

Colored vegetable linings quoted 
at 29c and down with only moderate 
interest shown. Chrome linings get 
fair call at 20-24c. Hat sweat slow. 








4 f 
Factory 


SOLE LEATHERS 


BENDS, BACKS, CROPS, HEADS 
SHOULDERS, BELLIES, SHANKS, Etc. 


OUTSOLES 


MEN'S « WOMEN'S + BOY'S 
MISSES’ - CHILOREN’S 





Prices and Trends of Leather 





IN ALL GRADES AND WEIGHTS 


Headquarters for Sole Leathers 





KIND OF LEATHER THIS MONTH YEAR 1952 

WEEK AGO AGO HIGH Complete line of leather INSOLES 
pace? aout pious. as and leather COUNTERS 

CALF (Men’s HM) 73-1.06 73-1.06 85-1.05 85-1.10 

CALF (Women’s) 62-1.03 67-1.00 80-95 80-1.03 

CALF SUEDE ........... 75-1.15 75-1.15 85-1.05 85-1.10 

KID (Black Glazed) 55-90 55-90 75-90 75-90 

KID SUEDE ........ 48-91 48-91 80-96 80-96 

PATENT (Extreme) 55-60 55-60 54-58 56-60 

SHEEP (Russet Linings) 17-28 17-28 17-28 18-32 

KIPS (Combination) ........ 52-56 50-54 50-57 56-60 

EXTREMES (Combination) 48-52 46-50 47-50 54-56 

WORK ELK (Corrected) 37-41 37-48 36-44 38-46 

SOLE (Light Bends) 65-67 63-66 68-70 65-70 Roller-Non Roller 

BELLIES ............ 27-29 26-28 23-25 26-27 Steel or Brass Base 

SHOULDERS (Dble. Rgh.) 50-53 51-53 50-53 50-55 Gracetul,lines Smooth metal work 

SPLITS (Lt. Suede) 33-37 33-37 34-38 35-39 mine Binish 

SPLITS (Finished Linings) 18-23 18-23 21-23 24-26 

SPLITS (Gussets) 15-17 15-17 16-18 18-20 

WELTING (2 x %) 7" 7, 7%, 8 

LIGHT NATIVE COWS 15% 15% 18% 17%4-18 


All prices quoted are the range on best selection of standard tannages using quality 


rawstock. 
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BLACK HAWK 
SPLITS 


In All Colors 
FOR 


WELDERS’ EQUIPMENT 
SHOE GUSSETS 
WORK GLOVES 

SLIPPERS 








2171 S. FIRST ST. 
MILWAUKEE 7, WISCONSIN 
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Best demand is for finished linings 
and heavy suedes. 

Makers of finest heavy suede still 
get up to 45c for colors up to about 
43c for blacks. Light weight suedes 
stand still. 

Suede linings get nibbles at 26c 
and down, very moderate sales at 
around 20c and under. Finished 
lining splits being made in large 
quantities and up to 22c paid for the 
best. Plenty to be had at below 20c 
and these account for some fair 
business. 


Belting Disappoints 


Belting leather tanners of Phila- 
delphia find business has not kept up 
the increase in volume as had been 
expected. Curriers found that there 
was a definite drop in orders this 
past week, contrary to what had been 
anticipated. No explanation avail- 
able to account for the sudden lack 
of interest. 

As curriers are not getting the vol- 
ume anticipated they, in turn, have 
not been buying as they expected. It 
is generally hoped that this situation 
is a temporary one. Although tan- 
ners say “prices’ are anywhere,” ac- 
tual lists remain unchanged and, so 
far, tanners are getting their prices. 


Kid Active 

Kid leather tanners of Philadel- 
phia report business is still quite ac- 
tive and everyone is quite optimistic 
in the immediate future. 

Nothing much reported about 
suede but glazed, both black and 
white, selling well. On colors, red 
and blue mentioned but nothing else. 

Linings still considered quite good, 
maintaining their sales levels easily. 
Previously it was felt that linings 
were active because of sales of black 
suede — which must be lined, but 
now it seems that with the glazed 
it is still necessary to buy linings— 
and buy in quantity. 

Nothing new in slipper weight 
leathers or crushed, which is still 
handled by a few tanners. An occa- 
sional tanner finds good business in 
satin mats but this type of leather 
does not sell in quantity because it 
is very expensive and only goes into 
a high-grade shoe. 

Prices firm with no changes quoted. 
Nothing new about rawskins. 


Average Kid Leather Prices 
Suede 32c-95e 
Linings 25¢c-55c 
Glazed 25c-1.00 
Slipper 25c-60c 
Crushed 45c-75c 
Satin Mats 69¢-98c 
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Work Gloves Same 


No particular improvement in de- 
mand and apparently new business 
in finished work gloves needed to 
stimulate manufacturer buying of 
leather. Except for a little business 
booked here and there, tanners could 
report nothing of significance con- 
cerning work glove splits. 

Prices appeared to be holding 
steady but whether they will hold at 
present levels considered doubtful in 
view of easier trend developing again 
in rawstock markets. Work glove 
splits of LM weight continue quot- 
able at 16-17¢ for No. 1 grade, 
15-l6c for No. 2 grade, and 14-15c 
for No. 3 grade. M weight on a cent 
higher basis, No. 1s at 17-18c, No. 2s 
at 16-17e and No. 3s at 15-16c. 


Garment Spotty 


Business in sheepskin garment 
leather described as somewhat spotty 
and tanners report more price re- 
sistance from manufacturers. 

A little more interest shown in 
grain finish than for suede. The 
grain type has been selling around 
38c for good quality down to 32c 
for low grade. Suede considered 
toppy in some quarters at 38c and 
down. Horsehide garment leather 
remained about unchanged. Here, 
too, price resistance evident in the 
past few weeks with the market eas- 
ing to slightly lower levels. Recent 
business mostly at 38c and down for 
good tannages whereas lists were 
generally at 40c and down a couple 
of weeks ago. 

Cowhide garment leather contin- 
ues to give other types competition 
and is still selling around 34-36c, de- 
pending upon productions involved. 


Bag Case and Strap Same 

New business booked in bag, case 
and strap leathers rather slow. Buy- 
ers inclined to curtail purchases 
while waiting for some improvement 
in sales of finished goods which may 
develop with retail promotional ef- 
forts. Some firms are expecting a 
definite pick-up in buying by the 
consumer public in coming weeks 
now that the holidays are approach- 
ing. 

Meanwhile, leather prices remain 
about unchanged. Case leather quoted 
about steady with 2-214 ounce at 
40-41c and 3-3% ounce at 42-43c. 
Russet strap leather of Grade A 
quality held at the same prices pre- 
vailing for over a month, 4/5 ounce 
at 5le, 5./6 ounce at 53c. 6/7 ounce 
55e, 7/8 ounce 57c, 8/9 ounce 59e, 
9/10 ounce 62c and 10/11 ounce at 
65ce. 

Prices on Grade Bare 2c less and 
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on Grade C 4c under above noted Valonia extract, powdered, 63% tannin .09% Linseed oll, tks., f.0.b 
eee . : . uebracho Extract, Powdered, Swedish drums vy eviews 
quotations, Colors bring premiums age dried, 76-78% tannin ...... 16% Neatsfoot, 20° c.T. 
of 3c and glazed 2c above the russet Wattle Extract, Powdered, Swedish, Neatsfoot, 30° C.T. ......- 
levels 73% tannin 15% Neatsfoot prime drums, c.| 
ety Powdered Spruce, spray dried, Swedish .04 a. a bag ed 
- , i ‘ Myrobalan, Swedish, Powdered 68-70% .11% Neatsfoot, sulphonated, 75% 
Glove Prices Soft Olive, denatured, drs. gal 
Oakwood, Swedish, solid, 60-62% .... .11% 
Waterless Moellon . 


All branches of the leather indus- Oakwood, Swedish, powdered, 64-66% 12 printer yg te nr I Rappel tth 
try quiet. Gloves are not moving and Larchbark, Swedish, solid, 54-56% 11% Chamois Moellon, 25% moisture .. 
. 3 Common degras wenn jeans 
stocks are burdensome. Glove leather Larchbark. powdered, Swedish spray- Neutral degras 


Ge a os eke es cavevan' lll N MB wees 
sales at a standstill but stocks are ae : ” Sulphonated Tallow, 
Sulphonated Tallow, 


i > 7 ~“ ¢ > as > Py 

light. Producers of garment leather Tanners’ Oils Sponging compound cde nee 

finishing old orders but new business Cod Oil, Nfid., loose basis, gal. .... .90-.95 Split Ol .. OL aie Aine A 
Sulphonated ‘sperm, 25% moisture . 14-.15 


is scarce. Cod, sulphonated, pure 25% moisture .. 13 Petroleum Oils, 200 seconds visc., tks., 
¢ -PLre , F Cod, ery 25% added mineral £.QBu on siseevs deb enhetenumhehe 

oe ieee rs looking for a me _ 1M-.12 Petroleum Oils, 150 seconds visc., tks., 

Trevivé ( Te » COS ¢ J f.o.b S es.9e sees 
iva ot the suede coat and are Cod, _aulphonated, "30% added mineral Petroleum Oils, 100 seconds Visc., tks., 

buying samples in high colors. Grain ere Org -0.D. seccecesces oll 

Lotion 3 hie o] ‘ chad Canes oll, No. 1 cP. drs. oases ee 

eather in high colors expected to Sulphonated castor oil, 75% : *Imported Extracts are plus duty. 

sell well for the spring garment 

trade. 
Prices soft. A firm offer will buy 

most glove leathers at a cent or two 

off quoted price. Iranians offered at 

25c, 2le and 18c. Men’s greys at 


36c for the tops. Cabrettas easy in 
the top grades. 
Pigskins offered from 90c down 


but buyers’ ideas are less and sellers 
willing to trade. No change in gar- KID SUEDE CARR-BUCK e1:7.41, m@,.V4 0 


ment leather prices but no serious 


business to clarify the situation. C A R R L b AT i E R C O. 


Tanning Materials Slow 
The demand for raw materials is 183 Essex St., Boston, Mass.—Tanneries at Peabody 
slow—infrequent orders and small 
quantities. Quotations unchanged. 
Tanning oils continue firm. IRN 


Raw Tanning Materials KORN LEATHER COMPANY 


Divi Divi, Dom., 48% basis shp’t, bag. . .$72.00 


Wattle bark, ton ....‘‘Fair Average’’ $100.00 i TANNERS OF 


‘*Merchantable’’ $ 96.50 
0 S. J 


Myrobalans, J. 1's Bombay 


Genult $50.00 FOR EVERY PURPOSE 


Genuines 


Crushed 42-44% ..ccccccccscvecsccess le . 
Valonia Cups, 30- 32%, guaranteed ....$58.00 e 
Valonia Beards, 40-42% guaran- 

WG ccves, 3 . .$75.00-76.00 : 


M fe Bark, Ecuadorian ..........$54.00 
sagrove Bark. Colombian ............99a00 : MEN'S AND WOMEN'S 


Mangrove Bark, Colombian 


Mangrove Bark, 38% E. African és "$71.00 IN THE POPULAR PRICED RANGE 
Tanning Extracts* 
| PEABODY, MASS., U. S. A. 


Chestnut Extract, Liquid (basis 
25% tannin), f.o.b. plant 
2 eae er err e 
) SED aa aan Sng 
Barrels, I.c.1. 


sora are oven om BROT ae 
pt SEP re eee yO Me Neer! fe S, 
PI BA Re 56nd Wahias ssc ie hon wihe-o 6 wolves ee 
Cutch, solid Borneo, 55% tannin ...... .08% @Out of the West comes the Casual Gluv 


Hemlock Extract, 25% tannin, tk. cars . : i é 
f.0.b. works 0625 ' gna Cowhide of high fashion . . . made by Los 
BREA chins Lisa sCaniomciaknice: Oem j : : 

Oak bark extract. 25% tannin, tb. rep ai ; Angeles . . . to give the finest full grain, the 
bbls. 6%4-6%, tks. : we 

Quebracho Extract: if ii a softest feel for comfort; in Aniline or Pigment 
Solid, ord., basis 63% tannin, c.l. .11 31/84 i F § as 
Solid clar., basis 64% tannin, c.l. .12 3/16 Finish. 

Wattle extract, solid, c.l., East African } ‘ 
60% tannin . 1 ‘ a : : cans 

uate auunaek’ aulin Ci. bouts Robe a And more: shoe splits, grain finished for mellow 
60% tannin F 4g, , p io. ‘ ‘ 

Cudinak ties its, team, Oh NGELES chrome uppers . . . glove splits of uniformiy 
05%; 1... ~ , oe ; 

Spruce extract, tks., f.o.b. wks. .... . ; high quality in every price range. 


Myrobalan extract, solid, 55% tannin... . y 
Myrobalan extract, powdered, 60% tan- 4“ % SWATCHES? CERTAINLY! 


16 
15 
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EASING HIDE PRICES 





SPUR NEW BUSINESS 


Packer Concessions Of 1-114 Cents Move Heavy 
Volume Of Rawstock 


Packer Hides Ease 


Volume trading resumed in the big 
packer hide market this week but 
packers had to make price conces- 
sions of as much as lc to 1c in 
order to obtain the business. Up to 
mid-week, over 110,000 hides were 
sold and involved mostly cow selec- 
tions, 

Packers were free sellers of light 
and heavy native cows as well as 
branded cows at the newly established 
lower levels, reflecting the fact that 
cattle receipts continue very large at 
most points and still contain big per- 
cen of shoe-stock. 

Following earlier sales at higher 
levels, resale business done in 
branded cows at 13%%c involving 
good quantities and as low as 13c 
in subsequent dealer business. Re- 
sale light cows sold down to 1l6c. 
Some resale heavy native steers of 

. takeoff offered at 151c. 

use of this situation, packers 
accepted tanner orders for branded 
cows in initial volume trading at a 
full cent decline, all four big pack- 
ers participating in sales of over 
40,000 from northern and _ river 
points at 13c with some far western 


points having high freight rates sell- 
ing at a half cent discount. 

About 37,000 light native cows 
from regular production points were 
sold next at le to 144c lower basis 
or 151%c. Previous sales of this selec- 
tion at 17c for Milwaukee and 161c 
for St. Louis productions. Later, 
17,000 heavy native cows sold by 
three of the big packers on the basis 
of 14c for river points and 14'%4c 
for Chicago and northerns, these 
prices being le down. 

About 8,000 River heavy native 
steers sold late Tuesday at 14%%c 
which was considered at least one 
cent off. Early Monday, 2,200 had 
sold from Albert Lea and St. Paul 
on steady basis of 16c but were re- 
ported bought by dealers and be- 
lieved going for export. 


Independents Off 


One large Iowa packer accepted 
13c for 3,000 branded cows foe 
Ottumwa and Sioux Fallls. The same 
killer also sold 1,000 Ottumwa light 
native cows at 1544c. A Minne- 
sota packer sold 1,500 Austin light 
cows also at 15'/c. 
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Close Close High ~ Low Net 
Nov. 5 Oct.29 For Week For Week Change 
OIE ics esis besadits ashbecess 15.45B 15.80T 15.90 15.20 —35 
Mie a eas gs Sy ees sia nied 15,15B 15.35B 15.45 14.86 —z20 
ERIS SRI age MCLEE 15.05B 15.20B 15.27 14.83 —15 
MN orion koi veticvsavnhsrssncanssa’ 14.95B 15.05B 15.15 14.80 —10 
MN Nias cc jtscrvdes ins cadeces 14.85B 14.87B 15.00 14.73 —02 
Mia ctr pik vcdivcek ack iae ssabesivcss 14.70N 14.64N +06 
Total Sales: 362 lots 
HIDE AND SKIN QUOTATIONS 
Present Week Ago Month Ago Year Ago 
Heavy native steers ........ 14% 1544-16 15 16% 
Light native steers........... 164%4.N 17% 16 18% 
Ex, light native steers .... 19N 20 18 20 
Heavy native cows .......... 14-14%, 15-15% 15 17 
Light native cows ............ 15% 164-17 1514-16 184 
Heavy Texas steers ........ 12%4-13 13% 12 13% 
Butt branded steers ........ 124%4-13 13% 11 134 
Light Texas steers ............ 134%4.N 14% 13% 15% 
Ex. light Texas steers .... 154%4N 16% 15% 17% 
BROCE ....5.....0000s 11%4-12 12% 11 12% 
OOWE occ ccccereccss 13 14 13 15 -15% 
Native Bulls ................... 10"%4N 10% 104%4-10% 84-10% 
Branded Bulls ................. 9Y4N 9% 914-91, 7y- 9Y, 
Packer calfskins ............. 421-50 40 -50 4214-55 4214-50 
Packer kipskins .............. 23-30 23-29 27-33 2614-32 


NOTE: Price ceilings have now been completely ended by the government. All 


goods and services have been removed 


from price controls, All regulations 


remaining 
winding up controls require that applicable records be held until April 30, 1955. 
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The same could be said for some of 
the larger west coast producers. Late 
in the preceding week, one packer 
sold 3,200 Los Angeles steers of Oct. 
production at 13c for butts, 12%4c 
for Colorados, 14c for light brands 
and l5c for ex. lights. 


Small Packers Weaken 


Sellers who previously realized 15- 
154%c for medium average weights 
were willing to sell ahead into their 
kill at these prices but found no 
takers. An exceptional sale made 
early this week involved a car of 
choice 58 lb. avg. small packer hides, 
practically all steers, at 141/c selected 
fob but this was considered a pre- 
mium price. 

Sellers offering regular 52-53 lb. 
avg. hides at 14c without takers. 
Regular lots of 50-52 lb. avg. hides 
offered at 141%4c at mid-week but 
brought return bids as low as 13- 
13%c. Lighter average southwestern 
hides such as 40-45’s nominally quoted 
in a range of 14-15c flat fob shipping 
points depending upon quality. 

Western small packer heavy hides 
averaging 56-57 lbs. running mostly 
branded reported obtainable around 
10%c fob shipping points. 


Country Hides Soften 


At mid-week, best prices obtain- 
able for mixed allweights of 50 Ib. 
avg. including renderers were around 
914-10c and for locker-butcher hides 
free of renderers 101%-11c flat tr’d. 
fob shipping points. Glue hides eased 
to 814c fob. Some buyers talked 
down to 5c for country bulls. 


Calf and Kip Mixed 


Late in the preceding week, two 
big packers sold 33,500 calfskins at 
steady to 2%c higher prices. In- 
cluded in this trading were 2,500 Chi- 
cago heavy calf at 471/c, 13,500 Wis- 
consin allweights at 45c for heavy 
and 50c for light, 12,500 St. Paul 
light calf at 50c and 5,000 St. Louis 
heavy calf at 42%c. This trading 
seemed to dispose of the available 
offerings. 

No new trading in kip confirmed. 
Last confirmed sales of River points 
were at 281c for kip and 271c for 
overweights; sellers now asking 30- 
28c. Southern kip last brought 27c 
and overweight 23c. 

Big packer slunks unchanged and 
nominal at $1.75 for regulars. Large 
hairless slunks nominal at 80-85c. 

Small packer calf nominally un- 
changed at 35-40c and kip held at 
18-20c or better. Country calf quoted 
at 21-23c and kip at 14-15c for car- 
lots. 
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Horsehides Teeter 


Market barely steady this week, 
probably influenced to some degree 
by the weakness which developed in 
beef hides, Understood that interest 
shown by tanners in good quality 
heavy average northern slaughterer 
whole stock was not as keen as for- 
merly at last trading basis of $10.25 
fob shipping points. 

Trimmed hides considered nominal 
around $9.25. Some interest in horse 
tails at recently noted trading basis 
of $1.15. Cut stock continued steady 
to firm with good northern fronts 
ranging $6.25-6.50 and 22” up butts 
$3.25-3.50. 


Sheep Pelts Down 

Sales at lower prices confirmed in 
big packer market for shearlings and 
fall clips. A few lots of fall clips 
sold at $2.35 and No. 1 shearlings at 
$1.85—15e under recent top levels. 
Some business also in No. 2 shear- 
lings at $1.50, which is 10-15c¢ off 
from previous sales. No. 3’s moved 
in a small way at 95c-$1.00. 

Lamb pelts easier and nominally 
quoted $2.90-3.00 per cwt. liveweight 
basis. Large midwestern independ- 
ent packers offered their Nov. pro- 
ductions and results of these sales 
awaited to establish the market. Full 
wool dry pelts quoted around 27c 
fob, last paid. 

Pickled skins declined. Following 
sale of one car at $15.50 per dozen 
which was 50c off, more were offered 
on that basis without takers. Later, 
pickled skins offered at $15.00 per 
dozen but tanners named ideas of 


$14.00-14.50. 
Dry Sheepskin Confined 


At Australian auctions, Melbourne 
reported the market as two pence 
higher on full wool skins with others 
very firm while at Sydney, 37,000 
skins were offered, sheepskins, 58s 
and up, all lengths, par to two pence 
lower, new season lambs, par to one 
penny dearer, all others irregular 
without much change. No change in 
the South American markets. 

Hair sheep markets firm at origin, 
resulting in relatively few sales. Pro- 
duction of Nigerian sheepskins down 
about 60% on account of the drought 
and this has caused shippers to hold 
firm in their ideas especially as they 
have been able to realize asking prices 
in Europe. There is interest here but 
buyers will not meet the prices asked. 

Dry salted Sudan supplies also 
greatly reduced. Brazil market 
remains firm and selling quarters 
here state that they have been unable 
to obtain offers in line with buyers’ 
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views as Europe still paying high 
prices for regulars. The specials have 
been selling here around $15.50 fob. 
for 105-110 kilo skins. Lighter 
weights have sold for slightly less. 


Pickled Skins Ease 


Domestic market easier with sales 
of lambs at from $14-15.50 per dozen, 
depending upon sellers and lots in- 
volved. While the outside still gener- 
ally asked, there were some offerings 
of New England lambs at $15.00 and 
not taken. 

Sheep also easier with some busi- 
ness at $16.00 although prices vary 
as to sellers, sections and lots. Suede 


leather business has slackened con- 
siderably. 


Reptiles Slow 

Some offers as low as 63c for 
10 inches up, averaging 11 inches, 
80/20 selection and 74c for 11 inches 
up, averaging 12 inches. However, 
there are some shippers who still 
have higher views and prices heard 
range all the way up to 75c for the 
10 inches up, averaging 11, and 80c 
for the 11 inches up, averaging 12 
inches. 

Following sales wet salted back 
cut Agra lizards, 9 inches up, aver- 
aging 10 inches, 80/20 selection, at 
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549 W. WASHINGTON BLVD. 
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CASEINS 


for tannery and shoe finishes 


ARGENTINE, DOMESTIC and NEW ZEALAND caseins, 30 mesh. 
An established source of supply for over 50 years. 


PROTOVAC modified caseins and caseinates for products of 
highest water resistance and gloss. 


WAREHOUSES: Peabody and Boston, Mass.; Jersey City, 
N. J.; Union, Illinois; New Orleans, La. 


THE BORDEN COMPANY, Chemical Division 
350 Madison Avenue, New York 17, New York 
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26c, further offerings at this price | 55c landed. No change in Siam or — Batis «++ ------e-seeeee ee. ee 
i | or bids. Offerinas of Mad Nowe ‘Fualond skins ” with rices Batti types ............+. $9.00 $9.60 
Grew lower bids. rings © aras ow slanc skins prices Addis-ababas ............ Nom. Nom. 
bark tanned whips, 4 inches up, aver- —nomina! awaiting sales. le 
aging 4% inches combined with skins Pigskins Slack Algiers ...........00++++. Nom. $9.00 
averaging 434 inches, 60/40 selec- & NN sa uacca nen Nom. Nom. 
tion, at 50c but buyers either not Selling quarters state they 2re still Casablancas ............. Nom. Nom. 
interested or talk less. Some recent moving leather but otherwise buyers Constantines ............. Nom. Nom. 
sales at 45c. On the 4 inches up, im Fulton County are out of the io See ie en sae 
averaging 4\% inches, 70/30 selec- market for raw stock. Although West Province Ex. Lts. .. Nom. 48c 
tion, 48c asked but this is too high. Brazilian shippers have shown more Port Elizabeth Ex. Lts. .. Nom. 46¢ 
U. P. whips available at 44c for inclination to trade, they are slow Nigerians, Ibs. .......... ; $1.00 $1.00 
4 inches up, averaging 4% inches, in reducing prices in line with some Mombasas, dz. .......+++- $8%-0.30 . $8%-9% 
60/40 selection, with buyers’ ideas ideas expressed by dealers. LATIN AMERICANS 
40c though they might pay lc or 2c One shipper asking $2.00 fob. for Mexicans 
‘ a : Matanzas, etc. (flat) .... Nom. Nom 
more for good shipper. Some 3 and Manaos wits 4a whereas buyers’ ideas GOOIROES occ ctcwcccsss icve Nom Nom 
31% inches, 60/40, sold at 17c. Wet | are _nearer to $1.70 fob., basis im- e 
salted Colombian iguanas, 10 inches porters. Practically _no call for Mawnaroeea 
arquisimetos ........... 41-42c 42c 
up, available at 26c but no interest blacks. Some offers of Paras but here NINE facsacbenriteedcness 40¢ 42c 
as there are fair sized quantities un- 99, buyers and sellers are too far Maracaibos .............. Nom. Nom. 
sold. apart to effect trades. Bi NOMRSTOR coves coccscis Nom. Nom. 
Brazil back cut tejus, 20/60/20, : . Colombians 
offered at 65c fob Simon otiations Content 7yees anh gga alae i ee 
; hegorn INDIA & PAKISTAN Today Last Monta ee RR Saige Nom. Nom. 
on a spot lots. Java ring lizards, — Amritsars (1200 Ibs.) ...$8.15-8%  — $8-8% 
prompt shipment, held at $1.40. Some — oe rete eeeeeenes 36% $6% en es ai 
ozufferpores .......... $7% ER tg aa a ag aa a a acon : 
alum tanned water snakes, all 34 Siedteewee so. sc cescdecss eek. Nom. PRI os. s oto cas eke 5 42-45¢ 43¢e 
inches, sold at 17c for 70/30 selec- SAS OR <5 $11.00 eo San Domingos .......... Nom. Nom. 
tion. Calcutta Kills ........... Nom. Nom. Brasil 
Deerskins Drag Cocomadas (1,70/1.80 Me.)§9-0% CE MIME So estesensss vooces 75e 73¢ 
Market a little slow although some ec caieegadines: radian 90:67" Pernambucos ............ 75e 73e 
negotiations going on. Buyers of CHINAS ee er Nom. Nom. 
Brazil “jacks” generally unwilling to SO agg ee si on ee ‘ 
better last trading basis while ship-  chowshings, dz. ..-...... Nom Nom. Pampas ss ssensssesssss, Nom. Nom 
pers have firmed up and are talking 
slight advances. ee Aang 
P re d Ls ld OOENS: iin 3s pe cndoedes $7%-8% Nom. PE cect wobec oe owkene 43%e 44c 
ome Feruvian deerskins sold at Hodeidahs .............4+ Nom. Nom. AIOE oon cecccesccnns 444c 45¢ 

















HEMLOCK - OAK . 


DERMABATE COMPOUNDS 
LIQUID EXTRACTS 


MANGROVE 


have to sell. 


REACH 
the Right People! 





. .. those who are most likely to need what you 








STAINLESS SUMAC - ORDINARY SUMAC 
QUEBRACHO . RAPID TAN “G” 
SPECIAL DIPPING EXTRACTS 


ES 


AMERICAN EXTRACT CO. 
Manufacturers of the Largest Variety of Vegetable Tanning Extracts 


PORT ALLEGANY, PA. 
REPRESENTATIVES: 


McArthur Chemical Lid., 20 St. P West, Montreal; 
A Bayle fas 


St., West, Teronte 


Roy Wilson, Dickson Ltd., 7-6 Railway Approach, Londen, S.E.! 
Getz Bros. & Company, San Francisco, Callf.; New York City 





® You can do it—very easily too!—with a 
one inch single column “Want Ad” — for 
$2.50 a week—certainly not an obstacle to 
keep you from utilizing this valuable 
resource! ... in the magazine voted first 
choice by shoe and leather manufacturers 
through nation-wide polls. 

@ Use L&S “Want Ads” to attract the 
attention of practically all those you want to 
reach. It’s the easiest and most effective way. 

®@ Mail your “Want Ad” in — now — to. 


LEATHER and SHOES 
300 W. Adams St. 
CHICAGO 6, ILL. 
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® Richard T. Kropf, vice president 
and director of research for Belding 
Heminway Co., Inc., New York in- 
dustrial thread firm, has been elected 
to the board of directors. Kropf joined 
the company in 1931 as research engi- 
neer after graduating from Massachu- 





setts Institute of Technology. ‘He ad- 
vanced through a series of executive 
positions to a vice presidency in 1950. 
In 1952, while retaining his other posts, 
he assumed responsibility for all mer- 
chandising and sales activities of the 
company’s Industrial Thread Division. 


® Dewey French has been named as 
designer of house slippers for Interna- 
tional Shoe Co., St. Louis. He suc- 
ceeds Leo J. Jordan who recently 
joined Prima Footwear, Inc., at Colum- 
bus. French has been associated with 
International for the past eight years. 


® Morris Russo, formerly with Mel- 
rose Slipper Co., is now making room 
foreman with Miller & Bergmann, 
New York City women’s shoe manu- 
facturer. 

® Alfred P. Walker has joined 
Holmes Stickney, Inc., Portland, Me., 
shoe producer. Walker has been op- 
erating Portland Shoe Co. in Portland, 
Me., recently liquidated firm. He was 
formerly associated with Holmes 
Stickney when it was known as 
Holmes, Stickney & Walker. 

® Harold B. Gessner of Oomphies, 
Inc., has accepted the chairmanship of 
the Boots and Shoes Division in the 
Travelers Aid Society’s New York 
campaign to raise $364,000, 

® Horace F. Cunningham, veteran 
of many years’ service with Lancaster 
Shoe Co., Elizabethtown, N. J., shoe 
manufacturer, has joined Yankee Shoe- 
makers as assistant vice president in 
charge of sales. 


® Dr. F. Otto Haas has been elected 
executive vice president of Rohm & 
Haas Co., Philadelphia chemical pro- 
ducer. Haas joined Rohm & Haas in 
1939 and has been with the firm except 
for the years 1942-1945 when he 
served with the Navy. 
Duncan Merriweather, 
chairman of the board and chairman 
of the newly-formed finance commit- 
tee. E.C.B. Kirsopp has resigned as 
vice chairman of the board but re 


| le suce ceds 


elec ted vice 


mains as a director and consultant. 


® Louis W. Gordon, Jr., is reported 
to have resigned as treasurer of Glen- 
dale Shoe Co., Inc., Boston footwear 
manufacturer. His interests have been 
purchased by Charles and Sam Stras- 
nick. 


® Harold Krasner has resigned as 
sales manager of Lester Pincus Shoe 
Corp. and is now general manager of 
Dine Shoe Corp. in Wakefield, Mass. 
Krasner is reported to have purchased 
an interest in the Dine firm. 


© Cc. B. Atwill has been appointed 
general manager of Wingo, Ellet & 
Crump Shoe Co., Richmond, Va., shoe 
wholesaler. Atwill was formerly base- 
ment shoe buyer for Miller & Rhoads 
of Richmond. 


® Charles Johnson is now lasting 
room foreman at Crest Shoe Co. in 
Lewiston, Me. He succeeds the late 
Don Richards who died recently, 


® Al Careaga, formerly pattern 


man for Brown Shoe Co. of St. Louis, 
has been appointed stylist for the com- 
pany’s Westport Division, it is re- 


ported, 








Shaving Machine Blades. 


and chatterfree results. 
You can buy 





TELO trom TAI p 


Tanexco, sole agents for Sheffield Shav- 
ing Machine and Highback Buffing 
Machine Blades. 
Try our imported Glazing Glasses too. 


TANEXCO, INC., Sole Agents, 
549 West Washington Boulevard, 


The finest name in cutting steel is 
Sheffield—and it’s the finest name in 


They stay sharp with little grinding 
to give longer lasting, more uniform, 


them only from 









Also Caulking Steel. 


Chicago 6, Illinois 














Not merely a name, but 
a brand of Distinctive Ex- 
cellence. 





MANUFACTURING SPECIALISTS—FATLIQUORS, SULPHONATED OILS, 
HARD GREASES AND SOAPS FOR TANNERS 


Co-F, - 2 
—— The Services of our Research Laboratory are at your Disposal. 


WHITE & HODGES, INC. 


Everett, Massachusetts 


(Boston Postal District) 
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News Quicks 


About people and happenings ceast to coast 





Connecticut 

® Connecticut Leather Co., 75 
Windsor St., Hartford, will show its 
line of leathercraft kits at the Hobby 
Bandwagon in West Hartford. The 
makings for three popular style ladies’ 
handbags are included in these “do-it- 
yourself” leathercraft kits. 


Georgia 
® National Shoe Division has been 
formed by Georgia Shoe Mfg. Com- 
pany, Buford. The new division will 
sell the shoes of the parent concern to 
the volume trade. 


IIlinois 

@ Jack Weiller of Jack Weiller & 
Company, Chicago, has been named 
to the Advisory Council of Leather 
Industries of America, Weiller, a 
member of the National Hide Asso- 
ciation, will provide a liaison between 
the two groups in affecting good 
leather promotion. 


® The Board of Directors of the Na- 
tional Hide Association has approved 
two regional meetings for 1954. One 


is scheduled for Atlanta, Ga., sometime 
in April and the other for early fall 
in Wichits, Kansas. 


Kansas 
® Leslie W. Landis, 144-146 W. 
Main St., Wichita, recently opened a 
sixth store at 530 East Douglas Street. 


Louisiana 
® Brown Shoe Company will open 
a new plant in Piedmont. The deal 
was completed after the town’s in- 
dustrial committee led a drive for a 
$35,000 factory fund and completed 
it in nine days, 


Massachusetts 


© December 1st occupancy is planned 
by Brown Brothers, leather dealers, 
who have leased the first floor and 
basement at 20-22 South St., Boston. 


® Hickey & Weldon Company, 
upper leather jobbers, will move about 
Dec. Ist to 62 South Street, Boston. 


® Machinery and equipment of 
Charles Meis Shoe Mfg. Company of 
Lebanon, Ohio, has been purchased by 












Texas. 








DYO CHEMICAL COMPANY 


Box 9007 
_ DALLAS, TEXAS 
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Flex be your doctor. Send all your % is 
leather finishing problems to us. 43% 
Dyo-Flex will supply the right fin- 3m 

ish, and the right color for any 3 aa 
leather. When you wantleather Sm 


finishing information, just write Hey 
to Dyo-Flex, P. O. Box 9007, 2200 
Central Expressway, South, Dallas, 
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Julius Feierstein of Pilgrim Shoe & 
Sewing Machine Co., Inc., Boston. 


® Nathan Levy and Albert Shane 
have organized Town & Travel Shoe 
Mfg. Co., Somerville, for the manu- 
facture of women’s slip-lasted outside 
heel shoes. 


® A sub-committee of the Marlboro 
School Board will send out question- 
naires to shoe manufacturers in the 
area to ascertain if there is a need for 
the establishment of a shoe stitching 
school in the city. 


® Green Shoe Manufacturing Co. 
of Boston has purchased the buildings 
at 972 to 986 Harrison Ave., corner 
of Randall, St. The property consists 
of eight brick buildings and a large 
land area of about 30,000 square feet. 


® A group of Boston businessmen 
have purchased George Gillis Shoe 
Corp., 745 Main St., Fitchburg, man- 
ufacturer of athletic shoes. 


© Apt Shoe Manufacturing Com- 
pany, Boston, sponsored the first use 
of television as a trade medium at the 
Chicago Shoe Fair. The company pre- 
sented a three-day television event, 
“Footwear Forecast,” upon which 
Eddie Bracken, motion picture star, 
and many well-known fashion com- 
mentators appeared. 


® Emanuel H. Sulkis, president of 
Stein-Sulkis Shoe Company, Haver- 
hill and founder of the Ensign Leonard 
§. Sulkis Scholarship Loan Fund, re- 
cently presented a check for $100 to 
Robert Petow, Malden, a freshman at 
Harvard University. Purpose of this 
Fund is to give financial aid to worthy 
boys and girls in Massachusetts for 
educational usage. 


Michigan 
®@ A. P. Kleis & Sons, Holland, and 
Lapeer Hide & Fur Co., Lapeer, 
have been enrolled as new members 
in the National Hide Association. 


New York 
@ Alfred Seelen has been named re- 
ceiver under $1,000 bond for Frank- 
lin Handbags, Inc., 800 6th Ave., 
New York City. 


® Office and warehouse of Fuch’s 
Shoe Corporation have been moved 
to 220 E. 134th St., New York City. 
The company’s salesroom will still be 
located at 47 W. 34th St. 


®@ Trustee in the bankruptcy matter 
of Schonfeld’s Department Store, 
114 Lawrence St., Brooklyn, has 
charged that an automobile under Ar- 
thur Schonfeld’s control is the right- 
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‘ul property of the company. Schon- 
feld, vice-president of the corporation, 
has denied this charge. 


® Regent Cut Sole Co. of Brooklyn, 
has leased a two-story brick industrial 
plant at 265 Gates Avenue, Jersey 
City, N. J. 


® Industrial Chemical & Dye Co., 
239 Broadway, New York City, has 
been appointed exclusive agent for the 
sale of Yugoslavian Chestnut Extract 
in the United States by “Kemikalija,” 
Zagreb. The product will be available 
in standard concentrations in spray- 
dried or solid form. 


® Anthony Gibbs & Co., Inc., 61 
Broadway, New York City, has been 
appointed exclusive representative in 
the United States for the sale of all 
products except wool by Thomas 
Borthwick & Sons, Ltd., of London, 
England, Australia and New Zealand. 
T. F. Grant, 132 Nassau St., New 
York City, will be the broker for the 
Gibbs Co. in the sale of pickled pelts. 


North Carolina 


© Since beginning manufacturing ac- 
tivities in 1941 Wellco Shoe Corp., 
Waynesville, reached its highest pro- 
duction peak during the month of 
August, 1953. 


® Wellco Shoe Corp., Waynesville, 
plans to spend $100,000 in a co-op- 
erative advertising promotion in con- 
junction with.retailers during the 1954 
summer casual season. The bulk of 
the appropriation will be allotted to 
retailers to be spent on local newspaper 
or radio advertising. Point-of-sale pro- 
motional material will also be used to 
tie in with these special media cam- 
paigns. 
Pennsylvania 


© R. S. Pitts Manufacturing Com- 
pany, High St. and Maple Ave., Han- 
over, has appointed W. L. Pierce of 
Thomas Griffin Leather Corporation, 
212 Essex St., Boston, Mass., as sales 
agent for the New England area. 
Pierce will sell the company’s complete 
line of Flexible Insoles and other Flex- 


ible Leather Products. 


© A 100 percent settlement offer has 
been recommended to Newton Shoe 
Co., Inc., 697-99 Hazle St., Wilkes- 
Barre, at a recent creditors meeting. 
Payments will be made 40 percent 
cash and 60 percent secured notes due 
over 18 months. Liabilities amount to 
$53,509 with assets at $92,969. 


© The Borden Company’s Chemi- 
cal Division has concentrated its gen- 
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eral research facilities in a new labora- 
tory in Philadelphia. Research in a 
wide range of basic problems in mate- 
rials evaluation, production processes 
and applications for new and improved 
products of the Chemical Division’s 
line of chemical, resins and adhesives 
which serve the wood, paper, plastic 
and chemical industries throughout 
the U. S., and many foreign markets, 
will be undertaken by the new labora- 
tory. 


Vermont 


® Residents of the village of Lyndon- 
ville have voted to lease the Music Hall 


building to Littleton Shoe Company, 
Littleton, N. H. The Board of Trus- 
tees of the village plans to spend 
$5,000 for improvement and repair of 
the Music Hall. 


Wisconsin 


@ Three persons were injured recently 
in an explosion and fire at Trostel & 
Sons tannery, 1782 N. Commerce St., 
Milwaukee. The flash fire, probably 
touched off by static electricity, 
started near a lacquer machine, fumes 
from which carried the fire into the 
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ventilating system. Estimated damage 
to the building is $1,000. 


® Pied Piper Shoe Co., Wausau, is 
reported seeking a refund of $126,000 
which it claims was over-paid to the 
government in excess profits taxes 
from 1941 to 1946. 


Formosa 


®@ The Council for United States Aid, 
Taipeh, Taiwan, has furnished the Of- 
fice of Small Business with a list of 
importers that have been authorized 
to make $270,000 worth of pur- 
chases of Upper Leather. 








Canadian Notes 


® Value of inventories of Canadian 
tanneries continued to advance but the 
value of their shipments continued to 
decline, following a trend of recent 
months. Inventories of tanneries in- 
creased to 97.5 in July against 95.2 
in June, 93.0 in May, and 92.2 in 
April, though still below the 102.0 in 
July a year ago, based on 1947 being 
100. However, shipments continued 
to decline, dropping to 54.5 in July 
against 70.9 in June, 74.3 in May, 
67.5 in April and 56.2 in July a year 
ago. 
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@ Arthur A. Dalzell, associated 
with the company since 1917, has 
been appointed Manager of Distribut- 
ing Branches of the Dominion Rubber 
Co., Montreal, Que. 


© Operating profits of Davis Leather 
Co., Newmarket, Ont., for the year 
are expected to exceed Class A dividend 
requirements, according to J. A. 
Gairdner, president of the firm. The 
company reports improved results in 
recent months with bank debts re- 
duced substantially and inventories 
actually halved. 


® Continuing 1953’s unbroken series 
of monthly gains, Canadian factories 
turned out 2,541,154 pairs of leather 
footwear in July or 79,127 more than 
last year’s, 2,462,027, bringing seven- 
month output to 23,664,835 pairs 
against 20,719,829 a year ago. 

Production of footwear with soles 
other than leather amounted to 1,458,- 
371 pairs, up slightly from 1,454,646 
pairs in July last year but a slightly 
smaller proportion of total production 
this year at 57.4% against 59.1% in 
July last year. 

Production of leather footwear in 
the first seven months showed the fol- 
lowing, figures in brackets for last 
year: men’s, 5,211,022 (4,854,336) 
pairs; boys’, 777,452 (739,498); 
youths’, 193,541 (193,238); women’s 
and growing girls’, 11,791,852 (9.- 
976,003); misses’, 2,133,584 (1,832,- 
286); children’s and little gents’, 1,- 
768,761 (1,516,661); babies’ and in- 
fants’, 1,607,807 (1,788,623). 


© Consumption of all rubber for 
footwear, including heels, soles, etc., 
advanced to 1,656,325 Ibs. in August 
compared with 1,314,205 in previous 
month, the Canadian Government re- 
ports. Aug. consumption involved 
821,809 Ibs. natural, 647,164 syn- 
thetic and 187,352 reclaim against 
preceding month’s 536,946 Ibs. nat- 
ural, 669,658 synthetic and 107,600 
reclaim. 


® Lightfoot Leathers, Ltd., has 
been incorporated by federal letters 
patent in Ottawa, with offices in Mont- 
real and authorized capital 50,000 
shares without nominal or par value. 
Incorporators are E. M. Mockridge, 
W. P. Creagh, J. L. McCrory, and C. 
E. Husnphrey, all of Montreal. 


® Canadian chain shoe stores are 
reported opening branches in all new 
huge shopping centers. The new $4 
million shopping center, Lawrence 
Plaza, in North York, Ont., near To- 
ronto, already has a branch of Agnew- 
Surpass Shoe Stores Ltd., and Town 
Shoes Ltd. 


November 7, 1953 








BEN GOLD 
(Continued from Page 10) 


In every instance, the cases were 
begun this year, since the coming of 
the Republican regime in Washing- 
ton; and the record is impressive in 
the face of four years when the gov- 
ernment did virtually nothing about 
false non-Communist affidavits. 

True, the Truman administration 
did accomplish one important thing 
in the battle against Red leaders. 
This was the now-famed conviction 
against 11 top U. S. Communists, 
including Irving Potash, interna- 
tional vice president of IFLWU. 
Potash, now serving a prison sen- 
tence, also faces deportation charges 
upon his release. 

Guy Farmer, chairman of the 
Labor Board, and a stubborn, scrappy 
man who believes the laws on the 
books must be enforced, says flatly 
to his staff: 

“There may be certain limitations 
on the extent to which the Board can 
go in policing these affidavit require- 
ments, but I wish to serve notice on 
Communists in labor organizations 
that we propose to pursue a vigorous 
policy and to take every step con- 
sistent with law to discourage these 
attempted invasions of Congressional 
intent. 

“We are at this moment in the 
process of formulating a new and 
more stringent program which will 
be announced soon for dealing with 
the dangerous abuse of the processes 
of the board.” 

Farmer added that “additional 
legislation” is needed to protect hon- 
est union members. 


What Is Result? 


At this stage, what has been the 
result of the Taft-Hartiey oath? Has 
it removed Communists from leader- 
ship in the unions? 

The answer comes both ways, de- 
pending upon the point of view. The 
affidavit has been a halter on some 
unions, a harrassment; solid evidence 
that it has led the rank and file to 
throw out Red-leaders is hard to find. 
IFLWU is an example of this. 

A major result, perhaps, was the 
ousting by the CIO of 11 Red- 
dominated unions in 1949 and 1950, 
IFLWU among them. Some say this 
had little to do with the affidavit, but 
most agree that it was labor’s aitempt 
to show it can clean its own house. 
Since then, some of the ousted 
unions, like the Food, Tobacco and 
Agricultural Workers, have gone 
downhill. 

Actually, only the future holds the 
answers. Only now is the government 
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trying to enforce the aflidavit section. 
The question of whether the govern- 
ment can win a false affidavit case is 
yet to be tested thoroughly. If it can- 
not prove the case in the six indict- 
ments alive today, Congress will be 
asked to rewrite the law. Just how, 
depends upon the court decisions. 

Again, Gold and the others may be 
given jail sentences. If so, what hap- 
pens to them? Would Gold remain 
president of the International while 
in jail, thus denying its 100,000 mem- 
bers use of the Labor Board’s ser- 
vices? Or would union members 
elect another president to avoid de- 
certification by NLRB? 


Gold might continue as the moving 


spirit, but behind the scenes, some 
say. The board has an answer for 
this. It reserves the power to say who 
must file the non-Communist affida- 
vit. Thus, the board could demand 
one from Gold if it thought there was 
attempted “evasion.” 

Here, again, is one of the strang- 
est things of the entire business. The 
way for a union to win NLRB is so 
easy in theory; yet, the few Red-led 
unions go on year after year with 
the same officers, who can only lead 
the union to ruin, in the end, by de- 
priving them use of NLRB services. 

Theory of the ban on Communists 
heading labor unions stems from the 
fact that the government gives certain 
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privileges to labor unions and, as a 
result can attach a condition to those 
‘Siting The privileges are well 

nown. The Labor Relations Act per- 
mits workers to get together in what 
might otherwise be an antitrust vio- 
lation, and pit a united force against 
an employer. 

Six years ago the National Labor 
Relations Board drew up an affidavit 
for union officers to sign, the text of 
which is: “The undersigned, being 
duly sworn, deposes and says (1) I am 
a responsible officer of the union 
named below; (2) I am not a mem- 


ber of the Communist Party or affi- 
liated with such party; (3) I do not 
believe in, and I am not a member 
of nor do I support any organization 
that believes in or teaches, the over- 
throw of the United States Govern- 
ment by force or by any illegal or 
unconstitutional methods.” 

During 1949 and early 1950 a total 
of 11 unions left the CIO as the 
result of a CIO drive to throw out 
Communist leadership among its or- 
ganization. 

Then came May, 1950 and two 
major rulings from the U. S. Supreme 
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Court. One stated that national of- 
ficers of the CIO and AFL must file, 
just as their locals, overrulling a 
board decision made as a sop to 
labor. The other upheld the consti- 
tutionality of the non-Communist 
affidavit. 

Bombastic and scrappy, Gold could 
hardly do it quietly. As he filed in 
August, 1950, for the first time, he 
told the Communist Daily Worker he 
was still in sympathy with the aims 
of the Communist Party. And in his 
union’s newspaper, he wrote: 

“I have resigned from the Com- 
munist Party. I was a member of the 
Communist Party for almost thirty 
years. 

“The Congress of the United States 
denies me my Constitutional rights 
to belong to the Communist Party 
and at the same time to hold office 
in a trade union. 

“I have been a member of the Fur 
Workers Union for close to 4) years. 
I have held an elected position in 
this union for over 25 years. I have 
been President of the International 
Fur and Leather Workers Union for 
almost 15 years. 

“Although the Conmunist Party 
is a legal party, the Taft-Hartley slave 
labor act states that a union officer 
cannot be a member of the party. 

“The International Fur and Leather 
Workers Union is one of the last 
unions to comply with the Taft- 
Hartley law.” 

One of Ten 

Gold himself was recently char- 
acterized as one of the 10 men who 
could paralyze America for 30 days. 
Writ:ng in The American Magazine, 
Victor Riesel named Gold and nine 
other leading labor leaders as men 
who could, at a moment’s notice, 
“disrupt the important electronics 
industry, cripple the production of 
jet planes and warships. and render 
tanks inoperative: they could freeze 
West Coast shipping, tie up the 
Harbor of San Francisco, and isolate 
Hawaii and Alaska; they could 
strangle national and _ international 
telegraphic communications and call 
out on strike workers who service 
vital military installations. 

“|. . These 10 men lead five hun- 
dred thousand skilled workers in the 
very heart of America’s defense- 
production machine. They are the 
leaders, counselors, and propagand- 
ists of the unions dumped from the 
CIO for putting the interests of Soviet 
propaganda before their trade-union 
interests.” 

Other officials of the union who 
filed included: 

Pietro Lucchi, international secre- 


tary-treasurer ; 
(Concluded on Page 34) 
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Wanted and For Sale 





Blue Splits Wanted 


BLUE SPLITS WANTED: Car or truckload 
quantities. Untrimmed or trimmed. Also Blue 
Shoulder Splits, ete. Steady user. 
Address L-1, 
c/o Leather and Shoes 
300 W. Adams St., 
Chicago 6, Il 


Cottnant Work Wanted 


OUR PLANT is located at Westville Grove, 
N. J. We do contract work on buzzle, over- 
shot, staker, brusher, dry-mill, measurer. Our 
equipment is 1-A. Our operators have between 
15 to 25 years individual experience. Inquiry 
invited Aurile Benoit, 19 N. Center St. 
Merchantville 8, N. J 


Representative Wanted 


WANTED: Commission representative in the 
Chicago area with experience in and contact 
with the handbag. waist belt and novelty 
leather trade. Submit references, experience 
etc. Address L-4, c/o Leather and Shoes, 300 
W. Adams St., Chicago 6, II. 


Suftko Tool & Die ‘Qc 


MFR. patented glove tanning equipment. Fine 
eutting dies. Carnauba liquid wax Prime 
dressing oi! for cutting boards. Dryren brush 
for staining leather edges. Small map meas- 
urer. inches to miles, centimetres to kilometres 
e2sy to read inches in patterns and leather 
Every leather goods business should have one 
a fine Christmas gift 


1052-55 Carroll Ave., Chicago 24, Ill 


Sheridan Press For Sale 


4°" x 26’ machine only a few years old in 
excellent running condition. If interested con- 
tact Box Y-1. c/o Leather and Shoes, 10 High 
£t., Boston 10, Mass. 





Help Wanted 





Salesman 


A WELL ESTABLISHED Eastern firm is in- 
terested in securing the services of a salesman 
familiar with transmission, hydraulic and 
specialty leathers. A splendid opportunity for 
advancement for the mght man. All replies 
will be held strictly confidential. Address 
K-18, c/o Leather and Shoes, 300 W. Adams 
t.. Chicago 6, IN. 


Representative Wanted 


A WELL ESTABLISHED leather finish manu- 
facturer is looking for a qualified representa- 
tive to cover the West and Middle West. Good 
opportunity for the right man. On commission 


Address K-24, c/o 


basis. State experience. 
New York 7, 


Leather and Shoes, 20 Vesey St., 
N. Y¥ 


Wanted 


Young man, as assistant in Sales Department 
of importing firm, located in New York City 
area. Actual tannery experiesce helpful but 
not essential. Please submit resume indicat- 
ing salary required. All replies held strictly 
confidential. Box X-10. c/o Lesther and 
Shoes, 20 Vesey St., New York 7, New York. 


‘Supt. ‘and Foreman Wanted 


SUPERINTENDENT AND FITTING ROOM 
FOREMAN for a modern shoe factory. Excel- 
lent opportunity for men with American shoe- 
making experience who wish to settle or re- 
main a few years in Israel Write giving 
complete shoe manufacturing experience, per- 
sonal information, pho‘ograph, and s‘*lary re- 
quired Address L-2, c/o Leather and Shoes 
10 Hith St.. Boston 10. Mass 
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Rates 


Space tu this department for display ad- 
vertisements ix $5.00 per inch for each 
insertion except in the ‘‘Situations Wanted”’ 
column, where space costs $2.00 per inch 
for each Insertion. 

Undisplayed advertisements cost $2.50 per 
inch for ench insertion under ‘Help 
Wanted’’ and ‘Special Notices’’ and $1.00 
per inch for each insertion under ‘‘Situa- 
tions Wanted."’ 

Minimum space accepted: Lt inch. Copy 
must be in eur hands not tater than 
Monday morning for publication in the 
issue of the following Saturday. 
Advertisements with box numbers are 
strictly confidential and no information 
concerning them will be disclosed by the 
publisher. 


THE RUMPF PUBLISHING oO 
300 W. Adams St. 











Wanted 


Technical Service Representative Excellent 
opportunity with well known chemical com- 
pany for man with good background and ex- 
perience in tanning and fatliquoring leather 
Sales personality necessary. Write details of 
education, experience, and salary requirements. 
Box Y-2, c/o Leather and Shoes, 10 High St., 
Boston 10, Mass. 





Situations Wanted 





Superintendent 


Shoe factory superintendent with good record 
seeks change. Knows cement process thor- 
oughly and is ready to show that he can im- 
prove quality and production. Address Box 
X-12, c/o Leather and Shoes, 10 High St., 
Boston 10, Mass. 


Tannery Office Man 


POSITION WANTED: Have had 12 years ex- 
perience as assistant office monager for a 
tannery Accounting background Wish to 
make a change and would like similar posi- 
tion as I know tannery details from A to Z 
Willing to relocate if opportunity warrants 
Address L-3, c/o Leather and Shoes, 300 W 
Adams St.. Chicago 6, I! 
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She makes the dumbest grades .. . 
but even the faculty voted her the 
Mos? Likely to Succeed —just be- 
cause she knows about Salem Oil & 
Grease Company's 7 ways to up- 
grade leather with effective oils. 
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Cutting Room Foreman 


Available at once exceptionally well qualified 
man who knows all phases of leather buying, 
can train and supervise help. Young enough 
to get out a lot of work and experienced 
enough to do it right Apply Box X-6, c/o 
Leather and Shoes, 10 High St., Boston 10, 
Mass 


Shoe Factory Executive 


Available immediately, man of long experi- 
ence on welt shoes. Seeks position as super- 
intendent or assistant in factory where quality 
control and production know-how are of para- 
mount importance. Best of references. Apply 
Box X-5, c/o Leather & Shoes, 10 High St. 
Boston 10, Mass 


Stitching Room Foreman 


Experienced and capable stitching room man 
available Best of references If interested 
apply Box X-7, c/o Leather and Shoes, 10 
High St., Boston 10, Mass 


Stockfitting Foreman 


If you need a man to solve your stockfitting 
problems, I think I am the man you seek 
Apply Box X-8, c/o Leather and Shoes, 10 
High St., Boston 10, Mass 





...in the breast or elsewhere 
—is the second of the seven 
commonest danger signals 
that may mean cancer...but 
should always mean a visit to 
your doctor. 


The other six danger signals 
are— Any sore that does not 
heal EJ Unusual bleeding or 
discharge Z§ Any change in 
a wart or mole Eq Persistent 
indigestion or difficulty in 
swallowing [J Persistent 
hoarseness or cough Any 
change in normal bowel habits. 


For other facts about cancer 
that may some day save your 
life, phone the American Can- 
cer Society office nearest you, 
or write to “Cancer”—in care 
of your local Post Office. 


American Cancer Society 
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Augustus J. Tomlinson, president, 
leather division; 

Isador Pickman, assistant interna- 
tional secretary-treasurer and secre- 
tary-treasurer of the leather division. 
Korn Leather Co. .............--++-- Their filing was the signal for of- 
ficers of some 150 locals of the union 
—65 in fur and 85 in leather—to file 
Atlas Tack Co. . F eek : ; 

Los Angeles Tanning Co. ............ 23 similar oaths, and their financial 
Lynn Innersole Co. ............Back Cover statements. 


2 At this moment, NLRB is em- 
barked upon its most daring effort, 
Ormond Mfg. Co. ......---.- 0.0.0. 2! to date, under the labor act. Faced 
with the prospect that leaders of Red- 
Carr Leather Co. pcescdite tie be awed, «a eae Raa oo ee Rend si be under indictment 
va sate eed eed aeeeeen a aaa a Salem Oil & Grease Co.............. 33 for years, it has eee ~ 
: HL MAS situation in a sweeping order. In the 
Drew, E. F., & Co., Inc. .............. 3 Schiff, Lawrence, Silk Mills " case of such uot 3 ruled, locals 
Dyo Chemical Co. ...............--. 28 = Tanexco, Inc. will be denied the use of board facil- 
ties thr Cos 29 dS Min Cop, 0 os fal rail pep gl 
Hadley Bros.-Uhi Co. ............... 29. ~+White & Hodges if the moos pee shes ta ser 
i tee, Wilner Wood Products Co. can it get full service from the board. 
i Thus, all locals of the IFLWU to- 
Huch Leather Co. Wisconsin Leather Co. day are refused collective bargain- 
ing elections, although employers and 
rival unions may ask and get one. 
If IFLWU wins an election, it will 
not be certified, but if it loses, the 
other union will be certified. 





Amalgamated Leather Cos., Inc. ..... Independent Die & Supply Co. 
American Extract Co. .. ene International Ticket Co. 
Andrews-Alderfer Co. .... 
Armour Leather Co. 
Armstrong Cork Co., Shoe Prods. Div. Lignosol Chemical Ltd. .............. 16 


Beckwith Mfg. Co. .............2.05 
Blackhawk Tanners ..... Mutual Chem. Co. 
Borden Co., The, Casein Div. 
Boston Machine Works Co. 











One-Way Street 


This policy has been announced for 
the all-important representation cases; 
soon, it is to be announced for unfair 
labor practice cases. Thus, the act 
| BRIERPROOF* . . » Reverse side leather in : becomes a one-way street today for 
4l REVERSE ° men’s and women’s weights and seasonal | all IFLWU locals. They can lose, 
i e colors. The choice of leading shoe manufac- *:|| — but they can’t win. 
-QLEATHERS , —_ ciety sueded or brushed leathers are Chairman Farmer himself has 


*Copyright pending. a called the affidavit “one of the most 


‘tl E B B 112 BEACH STREET - :: troublesome problems facing the 
LEATHER 60., 9 - BOSTON, MASS. “| board.” 

Baers at et toestch i on In the midst of all this discussion, 
a new era of teamwork arising be- 
tween NLRB and the Justice Depart- 
ment promises to prove one way or 
another whether the existing provi- 
sions can be effectively enforced. If 
they can, it may mean the end of 
Communist leadership within the 
labor movement. 

Certainly, upon the result of Ben 
Gold’s trial hangs the fate of many 
of IFLWU’s leaders, possibly the 
very future of the union itself. If 
Gold is found guilty, thousands of 
leather workers over the U. S. will 
TO. SPEED PRODUCTION _ \s find themselves at the crossroads. 

Will they remain under the banner of 

y numbered, piece work—case a union threatened with virtual ex- 
communication or will they clean 
house, seek to reestablish the union in 


INTERNATIO NAL TWCKET C0. cl the government’s good grace? A lot 


can happen in the months ahead. 
LANT NEWARK 4 N J seiphia. Bal mere ac — END — 
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but 
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FOR INCREASED SALES APPEAL. . . SUPERIOR SHOE COMFORT 


“ANDAL” foam-fabric materials add outstanding 
buy-appeal to children’s shoes. Because they have a natural 
“breathing” quality unobtainable in cemented foam 
combinations, “ANDAL” materials are creating new concepts 
of “personalized” foot comfort. In addition, they are 
extremely wear resistant ... last the life of the shoe. 


“ANDAL” combinations are produced by a special 
patented process* that permanently integrates foamed 
latex with fabrics. Thin, uniform foam gauges ranging 
from 1/32 to 5/16-inch can be supplied for vamp 
linings, complete insoles, tongue linings 

and strap and heel cushions. 


For faster, more economical shoe fabrication . . . specify 
ready-to-use “ANDAL” foam-fabric combinations. 
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© Akron 10, Ohi 


EASTERN FOAM FABRIC CO MERRY WEATHER FOAM LATEX CO. VICTOR W. HEARTEL CO. GERALD D. SCOTT SALES CO 
BOSTON & BROOKLYN, N. Y. AKRON & CINCINNATI CHICAGO ST. LOUIS 


HERMAN SCHLOBOHM IN CANADA 
FOAM RUBBER & PLASTICS CO. WM. B. STEWART & SONS, LTD 
#U S. PAT. 2,628,654 LOS ANGELES TORONTO 





"JaHeW senboer “py] ajosseuu; uuAJ—epeued ‘sepious jig ‘pjog psc jo1y 
‘uOsidsepy BAeg ‘ueWPley ALY ‘Adjyseog yuesy—puejbug MON ‘4sOy MO] 'YYE> aiseyn—elueajAsuusg ‘ulaysdg “A sNYpIW—yO, MON) ‘Neuejsuny e@1uIWZ—OIUO 
‘HRUUIDUI MHO WIT ‘HO “fT [!Yd—Il] ‘Cbeayo-eeynempy izsemyos ,2408g,, HJ—lHNOssi=y ‘sINO7 “45 sAaysey] O87—elusopyes ‘sejeBuy so7 :seaipepuasoidoy 


"SSVW ‘NOLSTIV ‘"LS JZAIYLNIVUS Git ‘°Q09 JZIOSYINNI NNAT 


Saviad avaMmM- 


VG VUOWY WA 








